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The Prudential Insurance Company of America 
FORREST F. DRYDEN HOME OFFICE 
PRESIDENT NEWARK, N. J. 





IMCORPORATED UNDER THE LAWS OF THES STATE OF NEW JERSEY 
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STEP ON HER __ || 4 4000 COMPANY TO REPRESENT 
Boy ee) fe ' 
STEP ON HER! 


BE A SPEED KING 


LIBERAL COMMISSIONS ‘“‘We — = be — to ae local agents 
t 
PROTECTED TERRITORY Se wee on lege ieee Caeeneny aa 
AGENCY SERVICE - 
INSURES SUCCESS 1} AMERICAN EAGLE 


Fire Insurance Co. 
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‘“‘America Fore’? 


WRITE 
ERNEST W. BROWN, Sec’y-Treas. 


INTERSTATE: BUSINESS 


CASH CAPITAL ONE MILLION DOLLARS 


HENRY EVANS, President 
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CENTRAL STATES LIFE 
INSURANCE COMPANY 


ST. LOUIS, MO. 





Insurance in Force $40,000,000.00 





JAMES A. McVOY 
Vice-President and General Manager 


GROUP 
INSURANCE 
Life, Accident and Health 


With the same Prompt and Expert Safety Engineering 
and Inspection Service and Organization which has 
made the Name of The Travelers Famous 


AGENTS AND BROKERS 


Refer Your Inquiries to The Group Insurance Division. 


THE TRAVELERS 
INSURANCE, COMPANY 
Hartford, Connecticut 




















BUSINESS INSURANCE 


A Concise Description of the Adaptation of Life 
Insurance to the Protection of Corporations, Business 
Firms and Individuals. 


By Forses LInpsAy 


This is a book designed to aid the agent in acquir- 
ing the ability to formulate plans to meet the needs 
of business firms and corporations for protection. 


Business Insurance Principles Illustrated by Typ- 
ical Examples drawn from Actual Experience. 


Price, in flexible binding, $1.50 per copy. 
THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 


A strong and convincing argument in favor of life insurance 


PORTRAITS OF FOUR PRESIDENTS 


TAFT, WILSON, CLEVELAND and ROOSEVELT, 


and their opinions upon Life Insurance expressed in 
“ADVICE OF GREAT VALUE TO AMERICAN PEOPLE” 
A special edition of this impressive document has been prepared 
in a way suitable for framing, and 
EVERY PROGRESSIVE LIFE INSURANCE AGENT 


should not only have a framed copy in a conspicuous position in 
his office, but should have copies to present to his customers 


and prospects. 
PRICES: 


Single Copy 10 cents 500 Copies 
100 Copies $ 4.00 1000 Copies.......... 


THE SPECTATOR COMPANY 


135 Wii11AM STREET 
NEW YORK 


Curcaco OFFICE 
INSURANCE ExcHANGE 























PAN-AMERICAN 
LIFE INSURANCE COMPANY 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


FINANCIAL RECORD 
Fully Paid Capital 
Total Resources 


$1,000,000 
6,570,000 


$12,000,000 
52,000,000 


Our Service to our Representatives is unexcelled. If you are an experi- 
enced man, seeking to better your condition, we can help you to a bigger 
income in a broader field. I you have had no experience and are interested 
in Life Insurance Salesmanship, we can help you with our Course of Instruc- 
tions and special equipment, to secure the business. Applications consid- 
ered only from responsible men who can furnish bond, if necessary. While 
you @rein the mood—right now—let me hear from you. 


E. G. Simmons, Vice-President and General Manager 
Whitney Central Building 
New Orleans, U. S. A. 











A Progressive SURETY and CASUALTY Company 
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Don't Delay Decide Today 


GENERAL AGENTS 
WANTED 


If you mean 
Business 


If you can do 
Business 


Write to me— 


JACKSON MALONEY 


Manager of Agencies 


ZRAantARHS BApHOZe 
BPE Zod enn sz 


PHILADELPHIA LIFE INSURANCE COMPANY 


111 NORTH BROAD STREET 
PHILADELPHIA, PA. 





State Agency Wanted 


We desire State Agency of a FIRST CLASS 
cempany, writing 


WORKMEN’S 
COMPENSATION 


and kindred lines. Act just passed Alabama 
Legislature, effective January First. Now 
State Agent National Surety Company, to 
whom we refer. Have best agency plant in 


Alabama. 


PORTER-JENNINGS CO. 


Montgomery, Ala. 


First National Bank Bldg. P.O. Box 1074 




















“The Oldest Company in America” 


Issued tts first Policy in 1843 


Three leadership achievements of the 
Mutual Life:—The American Experience 
Table of Mortality, the cornerstone of modern 
life insurance. The ‘‘contribution plan’ of 
surplus distribution, used almost universally 
by American companies. The Continuous 
Instalment policy, the basic form of all Life 
Income contracts. 


‘*Mutual Life’’—known in every house- 
hold. Unexcelled policies and service, notable 
financial strength, co-operation with agencies. 
Life Insurance at its best!—the Agent’s desire 
and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 





























A Valuable Aid to Life Insurance Agents 


The Monthly Income Policy 


By W. T. NASH 





A booklet containing instructions to Agents 
relative to the advantages of the monthly income 
form of insurance. 


Arguments Clearly Set Forth Hints, Instructions and Aphorisms. 


The publishers have issued two editions of this work, one being 
in cloth binding, for permanent use by the life insurance canvasser; the 
other in heavy paper binding. 


PRICES 


Cloth Binding Heavy Paper Binding 
$ 


Per copy $ .50 Per copy 
12 copies 4. * 12 copies 
50 5 oe ™ 





An Auxiliary Publication 


Saving What You Leave 


A leaflet pointing out to prospects the advantages of monthly 
income policies. 
Send 10 cents for sample copy. 


THE SPECTATOR COMPANY 


CuicaGco OFFICE 135 WiLutaM STREET 
INSURANCE ExcHANGE NEW YORK 
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FIRST RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 


cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


Special Agents and Adjusters 
Hand Book 


By GEORGE VELTEN STEEB 


This is a practical book, which will be of service to experienced special agents and 
adjusters, as well as to those just entering upon special agency and adjusting work, 

Part I. deals particularly with special agents and their work; describes a special 
agent’s duties, and what he should do when visiting an agency; tells the relations 
he should maintain with local agents, and contains suggestr.ns as to supplies, pre. 
mium rates, and the appointment of agents; presents much information as to par- 
ticular hazards, reports, maps, electricity, hydraulics, defects and remedies spon- 
taneous combustion, extinguishing appliances, laws, profits and losses, etc. 

Part II. relates to the provisions of the policy contract applicable before a fire 
with much detail, showing what will void a policy, etc. 

Part III. covers the policy provisions applicable after a fire, the duties of the 
adjuster, appraisal, waiver, denial of liability, depreciation (with tables), abandon- 
ment, subrogation, fraud, etc.; also tables of weights and measures. 





We are writing at the rate of over three millions a year 

and have a particularly attractive proposition for men 

with clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E. KING, Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


Home Office: BAY CITY, MICHIGAN 


CHICAGO OFFICE: 
INSURANCE EXCHANGE. 








Bound in flexible leather, pocket size. 


‘ PRICES gis 
SAB OM.) gS ere eee lo oe) el ge ee - 

EI 5) gS, 5 See a.) sek Ie wh 16.00 
ae a eee ee tek ee ee a ee 32.00 
MORNE is. tc gis So Sop rsh ey ols ern ahs a) Ge 60.00 
PIM GIS einer eligi men, ee aed sghciaele Aig a te 190.00 


THE SPECTATOR COMPANY 


PUBLISHERS ae tone 


135 WILLIAM STREET, 











FIRST SUPPLEMENT TO THE HANDY GUIDE FOR 1919 


The Spectator Company has issued the first supplement to the 
1919 edition of The Handy Guide to Premium Rates, Applications 
and Policies. This supplement contains new policies and the rates 
thereon for such companies as have recently issued new forms, thus 
bringing The Handy Guide fully up to date. Copies will be furnished 
to those subscribers to The Handy Guide whose names appear on our 
books at twenty=five cents each. The price to non-subscribers will 
be fifty cents. The Handy Guide, with the supplement bound in, will 
be furnished for $3.25, plain edition; $3.50, indexed edition; sent post- 
paid on receipt of price. Address all orders to 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
tnSURANCE EXCHANGE NEW YORK 








Merchants Life Insurance: Co. 


Des Moines, Iowa 


Agency opportunities in nineteen 
states 


WM, A. WATTS, President 











EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in 
the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 


Thos. F. Daly, President DENVER, COLORADO 














FARM LOANS 


FIRST MORTGAGE LOANS 
Improved Indiana Farms Highest grade loans obtainable 


ASK FOR LIST 


GARY NATIONAL ASSOCIATES COMPANY 
GARY, INDIANA 


Gary Theatre Building 


HARISON’S ACCRUED INTEREST TABLE 


Giving without computation the 
ACCRUED INTEREST ON $1000 


for every date in the year at 2, 214, 3, 314, 4, 44%, 5, 6 and 7%, 
including accrued interest for 15th of the Month Maturi- 
ties. Bound in leather, in desk size. 


Price, $1.50 per copy. 


THE SPECTATOR COMPANY 


Cuicaco OFFICE 135 WiLL1aM STREET 


InsuRANCE ExcHANGE Selling Agents NEW YORK 
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PORTUGAL 


J. FORCADA 


Manager of the firm J. Forcada & Co. 


SPAIN 





INSURANCE & REINSURANCE BROKER 
Foundator-Manager of the ‘‘SSOCIEDADE FINANCIAL DE 
SEGUROS Lda. Underwriter of the Marine Branch 
of the Portugues Companies: 
A COLONIAL & OCEANO 
Agent of the Foreign Companies: UNITE; UNIVERS; 
ILLE DE FRANCE; NORDISK, ETC. 





Results obtained by “SSOCIEDADE FINANCIAL DE 
SEGUROS Lda., on account of foreign Companies, 
from January 1917 to 3lst December 1918 


PPOMMUMS. . 66.666 6s $2,215,483. 74 
ossesipaid.. cs scss ss $ 599,909.42 
SUNOS. 5 sieica[S. oo a $1,615,574.31 


Results obtained by the Companies ‘‘A COLONIAL” & 
*OCEANO’’, from June 1917 to 31st December 1918 


A COLONIAL OCEANO 
Premiums... .. ..$2,453,862.66 $494,684.08 
Losses paid..... . .$1,673,549.68 $140,376.03 
Surplus..........$ 780,312.98 $354,308.05 


Agents and correspondents in all the principal towns of 
EUROPE, AFRICA & BRAZIL. 





LISBON, 12-183 PRACA DE MUNICIPIE. 
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A. M. BURTON, President H.B. FOLK Secretary 


LIFE and CASUALTY INSURANCE COMPANY 


OF TENNESSEE 
Industrial Weekly Insurance 
Life—Health—Accident 
Pays Fifty Weeks Indemnity 


Home Office - - - Nashville, Tennessee 

















AMERICAN NATIONAL 
INSURANCE COMPANY 
GALVESTON. TEXAS 


Organized March 5th, 1905. Now has about 
six millions of assets, about one-and-a-quarter- 
million surplus to policyholders, and is nearing 
the hundred million mark of business in force. 


If seeking a new connection, write us. We 
may have just what you want. 

















If you can write Ordinary and Industrial 
business in an exceptional field, under a pro-= 
gressive live-wire manager, who controls five 
offices, all making exceptional records and 
incidentally green=backs, address (in strict 


confidence to you) Box 75, Jronton, Ohio. 








GEORGE WASHINGTON LIFE INSURANCE CO. 


Z--\> CHARLESTON, W. VA. 





\ If you are a capable Insurance 
Salesman we have an attractive 
offer. 

For particulars address 


JAMES A. EDGAR, Jr. 
Manager of Agencies 





ANOTHER WORLD RECORD TOPPLED OVER! 


Comeetiose of the poe annual state- 
1 ] ments o e various old line companies en- 
INTERNATIONAL a able the International Life of St. Louis to 
LIFE BUILDING >). draw attention to another world record 

1m smashed. At nine years of age it had out- 
stripped all other companies for growth. Now 
at the end of a decade, with admitted assets, 
as of December 31st, 1918. of $11,593,728.40 
and insurance in force of $77,042,499.90 it has 
achieved two things: 


1. The International Life has accumulated 
more admitted assets in the first ten years 
, thanany other oldlinelife insurance company. 


2. The International Life has accumulated 
more outstanding insurance in the first ten 
years than any other old line life insurance 
company but one—that is one of the older 
companies which, however, fell short by 
$4,000 .00 of accumulating in the cor- 
responding period the assets of the St. Louis 
Company. 


Agents! Do you want to grow with a 
company that has made a world record—a 
sound company headed right now rapidly for 
Home Office the $100,000,000.00 goal? Send an ad 
with full partculars about yourself to th 


INTERNATIONAL LIFE OF ST. LOUIS 














THE RIDGELY 


PROTECTIVE ASSOCIATION 


of Worcester, Massachusetts 


Sickness and Accident Insurance 
FOR ODD FELLOWS ONLY 





Surplus to Protect Policy=-Holders = = = $241,214.11 
Deposited With Massachusetts State Treasurer, $100,000.00 











N. Blackstock, Pres. Baird Pallette, Gen. Mor. H. Perk, Jr., Sec’y 


COMPLETE COVERAGE 


Automobile 
Insurance | 


guternational Jndemnitp Co, 
Home Office: Los Angeles 





























STATE MUTUAL LIFE ASSURANCE CO. 
OF WORCESTER, MASS. 
Incorporated 1844 
1919 
SEVENTY-FIFTH ANNIVERSARY YEAR 
For 75 years—far longer than the average 


life—the STATE MUTUAL has furnished 
unsurpass2d protection and service. 
Additions are made to our agency force when the 
right men are found. 


B. H. Wright, President D. W. Carter, Secretary 
Stephen Ireland, Superintendent of Agencies 








Horace R. Wemple Henry M. Schnarr 
President Secretary=Treasurer 


FIRE 
RE=INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 
WEMPLE & COMPANY, Inc. 


15 William Street 
New York New York 














ROSSIA INSURANCE COMPANY 


Hartford, Conn. 
Reinsurance 
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“The Leading FIRE INSURANCE Co. of America” 


ES 
uN ate 


Sy 


WM. B. CLARK, President 


One Hundred Years 


of Service 


wosses Paid over $174.000.000 








Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME ¢ CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
H. CLAY BROWN, Supt. of Agencies, | SHREVEPORT, LA. 

















WANTED—ARKANSAS 


An attractive General Agency contract 
for the State of Arkansas—just opened 
for business. 


AMERICAN NATIONAL ASSURANCE COMPANY 


Third National Bank Building 
ST. LOUIS, MO. 











19,712 LEADS 


were distributed among Fidelity field men in 
1918—the result of our direct mail advertising. 
This is agency co-operation on a vast scale 
and explains why we are writing more business 
than at any time in our history. 


The Fidelity operates in 40 states. Full 
level net premium reserve basis. Faithfully 


serving insurers since 1878. Insurance in force 
over $150,000,000, 


A few agency openings for the right men 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 





WE BELIEVE THAT TO AN AGENT WHO DE= 
LIVERS THE GOODS, A MOST LIBERAL COM- 
MISSION IS A CLEAR CUT APPRECIATION. 


WE TAKE PRIDE IN PROMPT AND EFFI= 
CIENT SERVICE TO POLICY HOLDER AND 
AGENT. 


GULF COAST LIFE INSURANCE COMPANY 


Gulfport, Mississippi 























Service of Quality to Policyholders 
Contracts of Superiority to Representatives 


NATIONAL 
ae 





§ Eastern Devt, 100 William St., NewYork 
Western Dept., Pacific Bldg. » San Francisco 
Northwestern Dept., alace Bldg., Minneapolis 











Kristiania Shipping, Insurance and Trading Co. A/S 














Managing Director (Insurance Branch): H. C. O. Siecke (British Subject) 


KRISTIANIA. 


Insurance and Reinsurance Managers and Brokers. 


Facultative Reinsurance and Obligatory Treaties Negotiated. 


TELEGRAMS: ‘*CLARO”’, 


KRISTIANIA. 
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THE SPECTATOR for half a century has been recognized as THE National Insurance Journal of the United States. 
The Service it gives week by week is unequaled; and that is supplemented by the numerous Insurance Works of The Spectator 
Company, the Largest Insurance Publishers in the World. 
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_ Assuring you that we appreciate your kindness 
in this connection, I remain, 


INTER—-OCEAN CASUALTY COMPANY 


Sincerely yours, 


(To the Editor of the Special Service Bureau of THE SPECTATOR) 


I wish to acknowledge receipt of and thank you for your esteemed favor of the 
, giving us the name of the prospective agent, 


We have today gotten in touch with this party, and trust that your generosity 
in referring this prospect to us will result in the formation of a permanent 


: 2 secretary 


interested in Casualty 








CHICAGO OFFICE 
Insurance Exchange 





OUR EDUCATIONAL PUBLICATIONS ARE PREPARED TO MEET THE AGENTS’ NEEDS 


Send 10 cents for Catalogue of Insurance Works, or state the class of information desired. 


THE SPECTATOR COMPANY 


PUBLISHERS 


135 William Street 
NEW YORK 
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LEAFLETS AND BOOKLETS 


By THEODORE J. VENN 


LIFE INSURANCE CATECHISM—A comprehensive course in life insur- 
ance in pages, explaining the different forms of protection offered and 
the meaning necessity and functioning of legal reserve, with concise 
answers to questions usually put by prospects. 

Prices: per copy, 50 cents; 25 copies, $10.00; 50 copies, $18.00; 100 
copies, $30.00; 250 copies, $62.50; /00 copies, $100.00; 1,000 copies, 
$160.00. 


WHY AND HOW BUSINESS INSURANCE BENEFITS ITS USERS— 
Business men are frequently hard hit by the unexpected death of a 
partner. ‘his hazard is provided against by business insurance and 
is becoming increasingly used. ‘This booklet should be in the hands of 
every business acquaintance of the live agent. 

Prices: per copy, 25 cents; 12 copies, $2.00; 50 copies, $6.00; 100 
copies, $10.00; 500 copies, $40.00; 1,000 copies, $60.00. 


INCOME INSURANCE—In these days of exceptional prosperity more 
men than ever before are inclined to look with favor on putting by a 
fairly large sum every year to secure an income later in life. How 
income insurance policies are calculated, the benefits they offer and how 
best tosell them are explained in detail in this excellent little pamphlet. 
Prices: per copy, 50 cents; 12 copies, $4.00; 50 copies, $15.00; 100 

copies, $25.00; 500 copies, $100.00; 1,000 copies, $150.00. 


AN ASTRAL FLIGHT AND ITS LESSON—This leaflet tells the story 
of a man who from the other side of life’s great divide sees with horror 
the suffering endured by his family because while on earth he failed 
to secure insurance. No uninsured man can read it and retain a clear 
conscience. 

Prices: per copy, 10 cents; 100 copies, $2.50; 500 copies, $10.00; 1,000 
copies, $15.00; 5,000 copies, $70.00; 10,000 copies, $125.00. 


JIM IS DEAD—Such is the fitle of a brief leaflet, which presents forcefully 
and convincingly the circumstances against which a woman whose 
husband dies without insurance has to battle. Brings home its moral 
and brings in the apps. 

Prices: pet copy, 10 cents; 50 copies, $2.00; 100 copies, $2.50; 500 
copies, $10.00; 1,000 copies, $15.00; 5,000 copies, $70.00. 


THE SPECTATOR COMPANY 


135 WiLL1AM STREET 
NEW YORK 


Cuicaco OFFICE 
InsuRANCE ExcHANGE 











HOME LIFE INSURANCE CoO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
WILLIAM A. MARSHALL, President 


The 59th Annual Report of the Home Life Insurance Company shows over 
Four Million Dollars paid to policyholders in 1918, of which over Seven 
Hundred Thousand was in dividends. The influenza pneumonia epidemic 
caused an abnormal mortality greater than any experienced in the Com- 
pany’s history, but notwithstanding this the assets show an increase of 
more than 4% and are now over Thirty-Six Million Dollars. 

The total insurance in force was increased during the year 8.6% and is 
now nearly One Hundred and Fifty Nine Million Dollars. 


For Agency apply to 
GEORGE W. MURRAY, Supt. of Agents. 
256 Broadway, New York, N. Y. 














PUTTING OFF 


Life Insurance has robbed many a family of a fortune. 
Life Insurance is easy to secure. A little money and good health are the requisites. 


You may have the money next year—but the good health may have gone. So 
arrange your protection now and arrange it in the Company charging lowest rates 
and paying highest profits—that is 


THE GREAT-WEST LIFE ASSURANCE COMPANY, Head Office, Winnipeg 


Ask for a Memo-book—free 


(jeneral, ceident 


FIRE AND LIFE 















FREDERICK RICHARDSON, United States Manager 


GENERAL BUILDING - 4TY & WALNUT STS. 
PHILADELPHIA q 





WISE AGENTS PUSH 


“AUTOMOBILE 
CASUALTY INSURANCE”’ 


WE ALSO WRITE 


Fidelity and Surety Bonds 
Plate Glass and Burglary Insurance 





J. C. O.MORSE 
President 


WICHITA, KANSAS 


*“‘Conservative but Aggressive”’ 

















THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 
The Original Woman’s Order on Adequate Rates 
Organized in 1892. 


Has Made a Notable Record in the Fraternal World 
Has a Business Standing of Merit 
Gives Safe Protection to Women and Children 
Its Plans are Attractive 
Cares for Its Needy Sick 
Its Reviews Are Social Centers. 


Miss Bina M. West, Miss Frances D. Partridge, 
Supreme Commander Supreme Record Keeper 


Headquarters: W. B. A. Building, Port Huron, Michigan. 


THE GUARANTY LIFE INS. CO. 


DAVENPORT, IA. 
















New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mor. 











OF NEBRASKA 
209 Wilkinson Bldg., cor. 12 & Farnam 
OMAHA, NEBR. 


W. E. McCANDLESS, Vice=-Pres. 
Manager of Agents 


E. M. SEARLE, Jr., Pres. 
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THE SPECTATOR 


The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
amounted for the year ending January 1, 1919, 
to 1,240,375 copies, averaging 23,853 weekly. 
These standard publications, covering life, 
fire, casualty and miscellaneous insurance, are 
recognized as authorities in their particular 
lines, and many have received the endorse- 
ments of the United States Government and 
State Insurance Departments. The statistical 
and historical records of the various insurance 
companies, news and educational articles, and 
convincing arguments rendering the prospect 
mind receptive to the solicitation of insurance 
men, are thus given wide public circulation, 
constituting the most valuable SERVICE to 
the insurance companies. 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 


PUBLISHERS 
135 WILLIAM STREET, New York 
Arthur L. J. Smith 
President 


Harry W. Barnard 
Second VicePresident 


Loughton T, Smith 
Secretary 


Fred. B. Humphrey 
Assistant Secretary 
Telephone, Beekman 4600 (4 trunk lines) 


WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 


Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 


Copyright, 1919, by The Spectator Company, New York 


Charles H. Nicoll 
Vice-President 
Robert W. Blake 
Treasurer 
Sholto D, Kirk 
Assistant Treasurer 
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LIVING STANDARDS AND INSURANCE 
ONCERNING Royal Meeker, United 
States Commissioner of Labor Sta- 
tistics, it is said that he seldom makes a 
public address without advocating Gov- 
ernment insurance. He recently spoke 
before the National Conference on Social 
Work, discussing “The American Stan- 
dard of Living,” and again expressed his 
opinions against stock insurance and his 
advocacy of Government insurance. Mr. 
Meeker based his remarks on the Ameri- 
can standard of living upon 13,000 family 
expense schedules, obtained in seventy- 
one large cities and twenty-six small 
cities and towns scattered throughout the 
country, for incomes ranging from less 
than $900 to more than $2,500 per family. 
From these he secured the average ex- 
penses in the various groups for food, 
clothing, housing, health, insurance, 
amusements, etc. 
On the subject of insurance the figures 


showed that the amounts spent by Ameri- 
can families for life insurance in 1918 
ranged from about $10 in the lower in- 
come group to about $65 in the higher 
income group, with an average of $40. 


THE SPECTATOR 


He said that this amount, paid for ordi- 
nary life and term policies, would give 
the average family sufficient protection 
against the hazard of death, but the 
agents who secured the information 
found it impossible to distinguish between 
‘so-called industrial insurance and bona- 
If by this Mr. 
Meeker seeks to imply that industrial in- 


fide life insurance.” 


surance, such as is sold by the leading 
companies, is not bona-fide insurance, he 
shows his ignorance of the subject. He 
further says that about all that it is possi- 
ble to deduce from the schedules as to 
life insurance is that workers pay enough 
on the average to secure sufficient protec- 
tion against disastrous poverty resulting 
immediately from the death of the prin- 
cipal breadwinner of the family, but 
whether they get this sufficient protection 
is another matter. 

While holding that the payments for 
life and burial insurance are adequate, 
Mr. Meeker says that the case is entirely 
different in health and accident insur- 
ance. The figures show that it is evident 
that no appreciable insurance protection 
against these hazards is included in the 
budget of the American workingman’s 
family, although these injuries occur 
much more frequently than death. The 
average expenditure in Philadelphia for 
this insurance ranges from nothing in the 
income group below $900 to $5.44 in the 
income group between $1,800 and $2,100. 
The average for all families in Boston 
was 95 cents per annum, and in Phila- 
delphia $2.74. Mr. Meeker’s attitude as 
regards private companies is indicated by 
the following comment: “It is not possi- 
ble for the worker to buy adequate pro- 
tection against the hazards of injury 
from accident and sickness even at the ex- 
orbitant prices charged by the private 
companies, because the companies do not 
sell the protection needed. 
even worse with old age, invalidity and 
unemployment.” Mr. Meeker takes an- 
other slap at private companies in his 
closing comment, in which he says: 


The case is 


The percentage spent for insurance in all 
forms is not large, but its importance is much 
greater than this percentage indicates. Insur- 
ance makes for stability of family life, by dis- 
tributing throughout the community shocks 
that would crush individuals and families. The 
present cost of insurance is so high that the 
workers are debarred from purchasing enough 
of it. The protection offered by private profit- 
seeking insurance companies is not secure, and 
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Editorial 


many inevitable contingencies are not included 
in their policies at ail. Insurance is a relatively 
simple matter. It could be conducted as a com- 
munity enterprise, reaching all the people at 
half the expense now involved. The moral is 
obvious. 

Perhaps the taxpayers would come to 
consider the rates charged by the regular 
companies as relatively low, if Govern- 
ment insurance, for the rank and file of 
citizens, should come to be an accom- 
plished fact and those paying the taxes 
should have to foot the bills. 





UMEROUS causes doubtless con- 

tribute to the remarkable volume 
of life insurance now being sold. The 
influenza epidemic, the war, the inherit- 
ence laws and the educational effect of 
the Government insurance for soldiers 
and sailors, all have a share in the credit. 
An influence which impresses itself on 
every home, however, is the reduction in 
the purchasing power of the dollar, and 
the fact that the volume of life insurance 
which was adequate for the protection of 
a family a few years ago is far from ade- 
quate now. The man who really wants 
to provide for the future of his family, 
under the conditions which will exist dur- 
ing the next few years in this country, is 
forced to almost double his insurance to 
be certain that they will be able to live as 
he had originally planned. The war and 
the influenza are things of the past, but 
the high cost of living is still a very real 
and vital argument in favor of more life 
insurance. 





HE convention season is again upon 
z us and many important bodies of 
underwriters, or of those having to do 
with the business of insurance, will be 
held within the next two months. This 
week the National Convention of Insur- 
ance Commissioners is holding its annual 
sessions at Hartford, and next week the 
International Association of Casualty 
and Surety Underwriters, the National 
Association of Casualty and Surety 
Agents, the National Council of Insur- 
ance Federations and the Western Union 
will all White Sulphur 
Springs, W. Va. In the following week 
the American Life Convention will -meet 
at Omaha and the International Claim 


convene at 


Association will convene at Old Foint 
Comfort, Va. Then comes the National 
Association of Life Underwriters’ 





Fire Insurance 


sessions at Pittsburgh, on September 29 
to October 1, and other important meet- 
ings following shortly thereafter, includ- 
ing the National Association of Insur- 
ance Agents at Louisville, October 15 
to 17. Many excellent ideas are annua!ly 
presented at such meetings as these, and 
the discussions thereof bring out new 
angles and points of view upon what 
might be termed the staple topics’ of the 
insurance business in its various ramifica- 
While in the war time many or- 
ganizations abandoned or curtailed their 
customary meetings, they are now being 


tions. 


resumed with full vigor and should re- 
sult in a great benefit to the insurance 
business as a whole. 





N his annual report covering the busi- 
| ness of 1918, the Commissioner of In- 
surance of Utah went on record as pro- 
testing against the “ever-recurring efforts 
at every session of the legislature to im- 
pose additional burdens—not upon the 
companies, as erroneously imagined, but 
upon the people, the policyholders and 
their beneficiaries, their widows and 
orphans, who of necessity are compelled 
to pay the bill.” 
also states in his report his belief that 


Commissioner Wells 


“this tendency to adverse legislation 
against insurance companies, like the still 
more deadly socialistic tendency which, 
invading and even usurping the domain 
of individual enterprise, strikes directly 
at the fundamental principles of human 
liberty, is mainly caused by this lack of 
understanding.” Commissioner Wells’ 
comments were made in reference to so- 
called ‘‘freak legislation,” which, while 
nominally directed against insurance 
companies, would ultimately react upon 
the public. Speaking of the comments 
made by Commissioner Wells, William 
Bb. Ellison of New York voiced the 
opinion of many when he exclaimed, 
“More power to,Commissioner Wells, 
and to all others of his kind!” 





Cotton Conference Delegates 

The National Board of Fire Underwriters has 
named the following delegates to attend the 
World’s Cotton Conference, which is to be 
held in New Orleans October 13-16: re. BR. 
Buswell, vice-president of the Home; Milton 
Dargan, Southern manager of the Royal; Clar- 
ence F. Low, Southern manager of the Liver- 
pool and London and Globe; W. R. Prescott, 
Southern general agent of the Hartford Fire; 
W. E. Mallalieu, general manager of the Na- 
tional Board, 
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NEW YORK SURVEYS 


Increased Activities in September.—The 
Street confidently expected, and is receiving, 








an impetus of increased business during the 
present month. The abrogation of the sur- 
charge will, of course, have the effect, by that 
amount at least, of lessening the insurance for 
the remainder of the year, but it is not impos- 
sible that the normal increase in business will, 
within a year, catch up with that loss. 


What it Amounted To.—A reporter from 
a daily paper visited the Street last week and 
asked to have put in the form of a good head- 
line just what the action of the Exchange 
meant in abrogating the ten per cent sur- 
charge. He was asked how a headline starting 
with three million dollars would do; he said 
it would be all right. He then asked if the 
advance had applied to all property or only to 
certain kinds, and he was told it applied to all. 
He departed very happy, having the essentials 
of a good story, namely, a good basis of fact 
and a fine headline. 

Incorporated Australian Insurance Insti- 
tute.—“The Australian Insurance and Bank- 
ing Record” reports progress to the point of 
completion with the project of an Incorporated 
Australian Insurance Institute which has been 
under consideration by the insurance institutes 
of various States of the Commonwealth. The 
objects of the central body are identical with 
those set out in the charter of our own in- 
stitute, examinations are a cardinal feature, 
and in the examination scheme advantage has 
heen taken of the experience gained in the 
United Kingdom. The development is largely 
due to the efforts of Mr. H. E. Turner, 
F.C. 1. I., who but a few months before the 
outbreak of the war left Nottingham, where 
he had rendered valuable service to the local 
institute, to fill the post of sub-manager in 
Australia for the Scottish Union and National 
Insurance Company. During the last few 
vears he has _ identified himself with the 
activities of the Insurance Institute of Vic- 
toria, and here, as there, his election as the 
first president of the incorporated institute 
will afford gratification to those who have 
been associated with him, j 

A Unique Cause of Fire.—Possibly the fire 
insurance business would not be so interesting 
if one could know all about it; in other words, 
if there were nothing to learn. Howeyer, we 
do not know all about it, amd therefore the 
cause of the fire which ran up a loss of from 
$12,coo0 to $15,c00 is worth noting. It is as 
follows: “The building is occupied as a ma- 
chine room, and contains two  200-inch 
Foudrinier machines and their equipment. The 
fire started on a bearing of the No. 1 ma- 
chine at the calendar rolls, and a mill hand 
directed a small hose stream upon it. The 
force of this dislodged the burning grease, 
which fell through the floor in the space at 
the side of the rolls and ignited ‘broke’ in the 
basement. There was an exceptionally large 
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amount of ‘broke at the time of the fire, and 
the flames swept across the basement and up 
in front of the dry end of both machines and 
from here communicated to the roof. Sixty 
sprinklers, Rockwood type, opened in the room. 
The greatest damage to the roof occurred at 
the deck houses on the roof peak, which were 
not sprinklered. The space beneath the hang- 
ing shelf, directly over the machines, which 
took the place of the usual hood, was likewise 
not protected with sprinklers, and this shelf 
undoubtedly interfered with the proper dis- 
tribution of water from the sprinklers above 
it. * * * Six hose streams in all were used, 
the fire lasting about three hours. The dam- 
age was confined to the machines and to the 
roof. The felts were promptly replaced on the 
machines, and full protection was resumed 
about twenty-four hours after the fire started.” 

What “Broke” Means.—The term “bro's” 
used in the preceding paragraph is worth ex- 
plaining. “Broke” paper is a term applied to 
paper which has been imperfectly formed on 
the paper machine or damaged while passing 
over the drying cylinders. Imperfect sheets 
and clean waste paper also come under this 
designation, and are reconverted into pulp 
after undergoing special treatment. 


CHICAGO AND THE WEST 

Record of Fire Marshal Gamber of IIli- 
nois.—John G. Gamber, State Fire Marshal 
of Tllinois, and president of the Fire Marshals 
Association of North America, has made an 
excellent record. At the end of his first year 
in office as fire marshal there has heen a de- 
crease of $713,513 in the fire losses of the 
State, and a further decrease of $229,530 was 
shown in 1918, despite high war values. Mr. 
Gamber has waged a continuous warfare ot 
the firebugs, and has succeeded in Lreaking 
up several arson trusts as well as rings of 
crooked fire insurance adjusters. 

D. F. Goss is Promoted.—D. F. Goss. 
one of the chief examiners in the Western 
department office of the Continental Fire, has 
heen appointed special agent for Western Mis- 
souri, with headquarters at Kansas City. 

F. J. Sebastian Appointed.—F. J. Sebas- 
tian has been appointed State agent for the 
Columbian of Indianapolis in Illinois, Minne- 
sota and Wisconsin, with headquarters at 
Peoria, 

O. B. Ryon to Act as Toastmaster.— 
Oscar B. Ryon of Streator, Ill., general coun- 
sel of the National Board of Fire Under- 
writers, will act as toastmaster at the banquet 
of the Illinois Association of Insurance Agents 
to he held at Streator on September 24. 

Chicago Board Admits a New Member.— 
The O'Brien Insurance Agency of Chicago, re 
cently elected to Cless 1 membership in the 
Chicago Board of Underwriters, will represent 
the Niagara Fire, the Glens Falls and_ the 
Abeille Fire of Paris. 

E. L. Seneco Makes Change.—l’. |- 
Seneco, formerly in the Ohio field .for the 
Atlas, and more recently special agent for the 
Detroit Fire and Marine in Indiana and Ohio, 
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has recently been appointed State agent for 
the Norwich Union in Illinois and Indiana, 
with headquarters at Chicago. 


BOSTON AND VICINITY 

School for Fire Department Officers.—A 
school for officers of the Boston Fire Depart- 
ment was opened last week, under the direc- 
tion of Fire Chief Peter E. Walsh. All officers 
of the department are attending, and, under 
the supervision of experts, are studying fire 
prevention, methods of fighting fires where 
explosives are within danger, automobile re- 
pairs and driving, use of smoke masks, fire 
lines and water pressure. 

Insurance Society Meets.—About 200 
members of the Massachusetts Insurance So- 
ciety attended the fourth annual outing at 
Nantasket last Saturday. Charles H. Nudd of 
Rogers & Howes was chairman of the com- 
mittee on arrangements, and Secretary Wayne 
J. Worcester prepared a programme full of 
interest. President Frederick M. Salles, Jr., 
made remarks after dinner at the Villa Napoli, 
where entertainment was enjoyed during the 
evening, 

Congratulations to Kimball & Gilman.— 
C. H. J. Kimball and Harry A. Gilman of the 
new firm, Kimball & Gilman, successors to 
Stevens & Brush, received many friendly calls 
and floral tokens of best wishes from their 
friends on the “Street” when they entered 
into their connection as Boston managers for 
the North British and Mercantile and Penn- 
sylvania Fire companies last week. 

John B. Cornish Dead.—John B. Cornish 
died last week at his home in Centerville, 
Mass., at the age of seventy-four. Mr. Cornish 
has been a president of the New England In- 
surance Exchange and was long special agent 
for the Springfield Fire and Marine, filling 
that position so ably and doing work of such 
tude of associates and friends in and out of the 
tude of associates and friends in and out of 
His son, John J. 
Cornish, is senior member of Field & Cowles. 


the insurance business. 





Companies New to Arkansas 

Among the companies .recently§ entering 
Arkansas are the American Fire Insurance 
Corporator of New York, the Safety Fire, 
Health and Accident Insurance Company of 
Oklahoma, and the Scandinavian-American As- 
surance Corporation, Ltd., of Christiania, Nor- 
Way. 









Riot and Civil Commotion Lines 

A lively demand for riot and civil commotion 
insurance is reported from all parts of the 
West, the principal inquiries coming from sec- 
tions where there have been strikes accom- 
ranied more or less by riots. A large volume 
of insurance was written at Peoria, where the 
troops had to be called out to quell the trouble 
at the Keystone Wire Company. There is also 
a lively demand on street car properties, espe- 
cially in Ohio and Michigan. Owners of grain 
are alarmed over the prospects of a railroad 
strike and are asking for riot and civil commo- 
tion insurance covering grain elevators and 
their contents and grain in cars on tracks. 





Conference on Reconstruction 

A. G. Dugan, president of the Western Union, 
has appointed ten delegates to represent the 
fire insurance companies at the national con- 
ference of the Illinois Manufacturers Associa- 
tion being held in Chicago this week to dis- 
cuss problems dealing with the period of re- 
construction. The following have been named: 
C. R. Tuttle, Insurance Company of North 
America; John C, Harding, Springfield Fire 
and Marine; John Marshall, Jr., Firmens Fund; 
P. D. McGregor, Queen; George H. Batchelder, 
Pennsylvania; Neal Bassett, Firemans of New- 
ark; Benjamin Auerbach, Harris & Auer- 
bach; F. S. Danforth, Millers National; C. H. 
Coates, National Liberty. 


Rhode Island Agents Meet 

The Rhode Island Branch of the National 
Association of Insurance Agents held their 
semi-annual outing at the Pomham Club last 
week. Practically every insurance office in 
Rhode Island of any size was represented. The 
speakers were Fred J. Cox of Perth Amboy, 
chairman of the national executive committee; 
Chauncey S. 8S. Miller, national secretary and 
treasurer, New York; Charles F. Wilson of 
Fitchburg, chairman of the finance committee; 
William E. Underwood, editor of the agency 
bulletin, and James L. Case, president of the 
Connecticut branch of the National Association. 

Fire Marshals in Convention 

The annual convention of the Fire Marshals 
Association of North America, held this year 
at Toronto, wes remarkable for an address de- 
livered by W. E. Mallalieu, general manager of 
the National Board of Fire Underwriters, en- 
titled ‘‘How Can the National Board Assist the 
State Fire Marshals?’’ He outlined the ser- 
vices rendered and possible to be rendered by 
the board, saying: 


Fire prevention is so definite, so practical and 
so tremendously significant and constructive in 
its application—in what may be called its 
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SIOUX CITY, IOWA 
Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Secretary and Gen’! Mgr. 


Reinsurance Contracts Solicited 


REINSURANCE ONLY 


Fire Insurancé 


character-building effect—that there are few 
means which may be compared with it for 
steadying the public nerves and raising the tone 
of the national consciousness. The war showed 
lines of public service which we had dimly 
suspected before, but peace, if ‘“‘peace’’ indeed 
be the proper term to apply to these troublous 
times, is making demands and offering oppor- 
tunities for patriotic service hardly less in their 
urgency and hardly less in their scope and 
value. 

Others who made interesting addresses were 
A. R. Small, W. A. McSwain, J. S. Darst, W. H. 
Van Camp, John G. Gamber, L. H. Reade, James 
F. Joseph, L. T. Hussey, James R. Young, John 
Ankenhauer, J. Grove Smith, J. J. Fitzgerald, 
Franklin H. Wentworth, H. G. Garrett and 
Walter B. Bell. 

The sessions were presided over by T. Alfred 
Flemins, president of the association. 


New Iowa Companies Quit 

A few new Iowa insurance companies have 
dropped out recently owing to a ruling by the 
Commissioner, in which the latter insists that 
no dividends be paid on stock invested in in- 
surance companies other than life except out 
of the earnings of the companies. 

“The law is very strict on this point,’’ says 
the Commissioner. ‘‘When I found that some 
of the promoters of new companies were ad- 
vertising dividends to start immediately upon 
the purchase of stock or soon thereafter, I 
put my foot down on it. We have not yet been 
able to determine whether the law affects life 
companies, of which there are a number of 
new ones in Iowa.” 

To Nominate Brooklyn Insurance Brokers 

At the regular monthly meeting of the Brook- 
lyn Insurance Brokers Association to be held 
Thursday evening September 11, there will be 
chosen by ballot of the members then present a 
nominating committee of five to be instructed to 
report at the meeting of October 9 the names 
of candidates for officers and executive com- 
mittee of the organization for the ensuing year, 
to be chosen at the annual meeting of Novem- 
ber 13, 1919. 

Hartford Fire Reorganizes Boston Office 

The Boston office of the Hartford Fire In- 
surance Company is now organized under the 
firm name of Bruerton & Smith, Charles H. J. 
Kimball having withdrawn from the partner- 
ship on September 1. 

—Eugene F. McAdow, special agent for the National 
of Hartford in Northern Illinois, has succeeded Clyde 


B.. Smith as State agent for Michigan, taking effect 
September 1, with headquarters for the present at 
Lansing. Mr. McAdow will be succeeded in Northern 
Illinois by William H. Gabriel, special agent for the 
Mechanics and Traders and the Colonial Fire Under- 
writers in Illinois. 
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Insurance Federation Successes 

Stanley L. Otis, executive secretary of the 
Insurance Federation of the State of New York, 
has returned to New York after a_ three- 
months’ canvassing tour of the State, during 
which time twenty new countries were organized 
for the federation and a great deal of promo- 
tion work done in the counties previously 
organized. 

A well cultivated field and expert supervision 
of its development have been responsible for 
the marked success of the Insurance Federa- 
tion. The following counties have now been 
organized: 

Albany, Alleghany, Broome, Cayuga, Che- 
mung, Clinton, Cortland, Delaware, Dutchess, 
Erie, Essex, Franklin, Herkimer, Jefferson, 
Madison, Monroe, New York, Oneida, Onondaga, 
Orange, Oswego, Otsego, Rensselaer, Saratoga, 
Schenectady, Steuben, Suffolk, Sullivan, Tioga, 
Warren, Washington and Westchester. Cattar- 
augus, Chautauqua, Chenango, Fulton Genesee, 
Hamilton, Livingston, Montgomery Niagara, 
Ontario, Orleans, Schoharie, Schuyler, Seneca, 
Tompkins, Wayne, Wyoming and Yates County. 


Death of Clem O. De Witt 


Clem O. De Witt, agency superintendent of 
the United States branch of the Svea Insur- 
ance Company and vice-president of the Hud- 
son Insurance agency, died last Saturday as the 
result of a fall from a window at his home. 
Mr. De Witt was thirty-two years of age and 
is survived by his parents, a brother and a 
sister. 


James Westervelt Appointed 

Announcement of the appointment of James 
Westervelt to be its Eastern special supervis- 
ing agent is made by the Marquette National 
Fire of Illinois. Mr, Westervelt was brought 
into prominence through a quarter-century of 
association with the Niagara Fire. 

—W. B. Lewis, superintendent of Yosemite Park, 
makes the suggestion that the establishment of an air- 
plane patrol to watch for forest fires next summer 
would be advisable. 

—The proceedings of the fifty-third annual meeting 
of the National Board of Fire Underwriters, which 
was held on May 22 last, have been printed by the 
Board for its members. 

—Thomas H. Ince, the Los Angeles moving picture 
producer, will have ready on September 15 a series of 
educational films demonstrating fire prevention meth- 
ods intended for use in public schools. 

Roy W. West, an examiner in the Western de- 
partment of the Fire Association, has been appointed 
special agent in North and South Dakota, with head- 
quarters at Fargo, taking effect September 1. 

—Franklin H. Wentworth, secretary of the National 
Fire Protection Association, is making a fire preven- 
tion speaking tour of the Pacific Coast, beginning at 
Boise, Idaho, September 11, and ending with a Fire 
Prevention Day mass meeting in San Francisco on 
October 9. 
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Strike Insurance Business Brisk 

Business in strike insurance has been re- 
ported brisk since beginning of the month in 
several sections of the country. Fire under- 
writers engaging in this line find iron and 
steel risks in the front rank of offerings. 
Ability to foresee the inception of strikes is 
a large factor in obtaining business in this line. 





Security Insurance to Enlarge 

The Security Insurance Company of New 
Haven, Rockford, Ill., announces that it has 
contracted for an addition to its present office 
building in Rockford. The addition will cover 
a ground area of more than 1600 square feet, 
and will consist of two stories and a basement. 
The lines of the existing building, which is 
of the individual office building type, are such 
that the addition will enchance its beauty and 
preserve its architectural symmetry. 


Changes in the Field 


—B. A. Rockwell has been appointed by Neil Pearce 
& Co., New York insurance brokers, secretary of a 
branch office of the company recently opened at 327 
South LaSalle street, Chicago. 

—James H. Turner, who has gained prominence 
during recent years as a special agent in the Gulf 
States, has been named special agent for Ellis & 
Powers, representing the New Zealand and Urbaine 
Fire, with headquarters in New Orleans. 

—In addition to an already large list of companies 
which it represents, The Central Fire Office, Inc., 153 
Montague street, Brooklyn, has been appointed Long 
Island City and Brooklyn agents for the Colonial As- 
surance of New York and the Underwriters at Amer- 
ican Lloyds. 

—F. J. Sebastian has been appointed State agent 
for the Columbian of Indianapolis in Illinois, Wiscon- 
sin and Minnesota, with headquarters at Peoria, suc- 
ceeding John L. Lind, resigned. 

—William Harrison, well known through his connec- 
tion with the Continental Insurance Company as 
counterman in the Brooklyn office during the past 
two years, will join the Canning Agency, Inc., of 
Long Island City on September 15 in a_ similar 
capacity. 

—E. L, Seneco, formerly special agent for the 
Detroit Fire and Marine Insurance Company in the 
Ohio-Indiana territory, has been appointed State agent 
of the Norwich Union Fire Insurance Society for 
Indiana and Illinois. 

—Two new branch offices of the Underwriters Ad- 
justing Company of Chicago were opened on Septem- 
ber 1 at Kansas City and Minneapolis. Walter H. 
Cobban is manager of the Minneapolis branch and 
Elmer E. Heasley, Jr., is adjuster for the North- 
western department. 

Announcement is made of the appointment of 
Don F. Goss, associated for a long term of years with 
the Continental in its Western department, to be 
special agent in Western Missouri, using Kansas City 
as headquarters. ; 


Thursday 


Andrus & Palmer Broaden Scope 

Vice-President S. D. Andrus and President 
C. A. Palmer of the Interstate Fire Insurance 
Company of Detroit, have been appointed gen- 
eral agents in Michigan and Indiana for the 
Guardian Fire of Salt Lake City. 

The Interstate Fire is entering Wisconsin 
and the interests of the two companies will 
be promoted jointly under the agency name 
of Andrus & Palmer. 

—The Harmony Mutual Fire Insurance Association, 
a negro organization, has been incorporated in Little 
Rock, Ark. The Progressive Mutual Fire Insurance 
of Little Rock, also a negro organization, has been 
chartered. 
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JOHN E. KING, Pres. 


Eastern Fire, N. J. 





B. J. ALLEY, Vice-Pres. 


Atlantic City Fire, N. J. 


Pennsylvania Millers. 


KING, ALLEY ann LAWRENCE, Inc. 


Ninety Six Maiden Lane, New York 


Representing the following Companies which are licensed in New York State 


Mill Owners Mutual, lowa. 
Pawtucket Mutual Fire, R. I. 
Berkshire Mutual Fire, Mass. 


General Agents for the United States and Canada, including the Metropolitan District. 
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September I1, 1919 


Fire Premium Totals for 1918 


A tabulation has been made of the premiums 
of the fire insurance companies for 1918 in 
the Western Union and Western Insurance Bu- 
reau territory. The total was $161,437,834, an 
increase of $21,649,361 over the previous year, 
the loss ratio being 52.34 per cent, as against 
53.6 per cent in 1917, and an average of 53.57 
for the past five years. Of the total premiums 
the Union companies wrote 76.41 per cent, the 
bureau companies 19.97 per cent and the non- 
affiliated companies 3.62 per cent. The loss 
ratio of the Union companies was 52.5 per cent, 
of the bureau companies 51.42 per cent and of 
the non-affiliated companies 53.89 per cent. 

The Hartford leads in premiwins with $10,- 
221,169, followed by the Home, A®%tna, Great 
American, Continental, Fidelity-Phenix and 
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National of Hartford, in order, all writing 
more than $5,000,000 in premiums. 

Of the bureau companies the American of 
Newark leads with $3,436,590, followed by the 
Security of New Haven, the United States and 
the Ohio Farmers. The Globe and Rutgers is 
the leader of the non-affiliated companies with 
$1,389,964, The Farmers of Cedar Rapids, the 
Michigan Millers and the Northern of New 
York being the only other non-affiliated com- 
panies to pass the half million mark. 


Surcharge Question in Michigan Not Yet 
Settled 

A settlement of the surcharge litigation in 
Michigan is delayed by political complications 
in the State. It is understood that Attorney 
General Grosbeck is a candidate for Governor, 
while Governor Sleeper and Insurance Com- 
missioner Ellsworth favor Mr. Dickinson. 
Neither side is willing to make any conces- 
sions on the surcharge matter for fear the other 
side would use the fact against it in the cam- 
paign. Present indications are that the liti- 
gation will continue, although the collection of 
the surcharge has been stopped by the com- 
panies as of September 1, and that the case will 
be heard in October before the Supreme Court. 
The hearing is not on the merits of the sur- 
charge matter, but on the question whether 
the Ingham County Court had jurisdiction, 
which is denied by the Attorney General. 


Missouri an Unprofitable State 

The Missouri Actuarial Bureau is in the midst 
of important negotiations with the State In- 
surance Department over the revision of rates 
in that State. Missouri has long been an un- 
profitable State, and the other States have been 
objecting to any increases in rates so long as 
Missouri was not increased. Advances are 
proposed in several important classes, with 
other changes intended to give the companies 
an average underwriting profit of five per cent 
in the State. 


Undetermined Cause of Loss 

The fact that it could not be determined 
whether or not an explosion was primarily 
responsible for fire losses sustained by the 
Smith & Parry Company of Milwaukee has led 
to the calling of a conference of the companies 
interested to be held at Chicago in the near 
future. 

The National of Hartford, carrying the ex- 
plosion insurance to the amount of $52,000, 
disclaims liability for the loss. 


Fire Insurance 


Seventy Per Cent of Texas Fires 
Preventable 

Seventy per cent of Texas fires are pre- 
ventable, according to a statement just is- 
sued by the State Fire Insurance Commission. 
It is estimated that the property fire loss in 
Texas in 1918 was approximately $16,000,000, 
which is considered a fair annual . average. 
The report says in part: 

Therefore, in a period of ten years we burn 
$160,000,000 of our created wealth. Individual 
citizens are directly responsible for seventy 
per cent of this fire waste. It is the result 
of our preference to be careless instead of 
careful, indifferent instead of interested, ig- 
norant instead of enlightened, regarding com- 
mon fire hazards, 

The per capita fire loss in Texas is more than 
$3. This is about eight times the per capita 
loss in European countries. We boast of our 
civilization in comparison with the civiliza- 
tion of Europe, and in many respects we are 
superior, but in the matter of the sacrifice of 
human life and property in preventable fires 
we are a hundred years behind. In this coun- 
try we spend a great deal of energy and large 
sums of money in preparation and training to 
fight fire—fire extinguishing—and only a little 
effort and a miserly sum in fire prevention. 
In Europe they spend quite a bit of energy and 
some money in fighting fire before it happens— 
fire prevention. The results are that in this 
country we have plenty of fires to fight and a 
very large loss of life and property, while in 
Europe they have very few actual fires and a 
very small loss of life and property. It is this 
difference in method that is secret in the differ- 
ence in per capita loss. 

North River Increases Capital 

The increased capitalization of the North 
River Insurance Company now stands at $1,000,- 
000. The present subscription was for $400,- 
000, and was offered to shareholders at 125 per 
cent. 

Incorporated in 1822 with a capital of $350,000, 
the North River stands out as one of the 
pioneer companies in New York State. The 
roster of officers as at present contituted fol- 
lows: 

John A, Forster, president; J. Lester Parsons, 
R. O. Haubold and J. H. Ackerman, vice-presi- 
dents; David G. Wakeman, secretary, and Aug- 
ustus §. Hutchins, chairman of the board of 
directors. 


Passing of a Pioneer 

Cable advices have been received of the death 
of Charles Ritchie, S. S. C., the oldest director 
of the Caledonian Insurance Company and a 
prominent lawyer in Edinburgh. Mr. Ritchie 
had reached the age of eighty-three, and had 
served as a director of the Caledonian for 
more than forty years. 
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INSURANCE COMMISSIONERS IN CONVENTION 


State Supervisors and Their Principal Aids Gather at Hartford, Conn., in Celebra- 
tion of Fiftieth Session 


PRESIDENT FAIRCHILD OF COLORADO DELIVERS OPENING ADDRESS 


Calls Attention to Difference Between Early Conventions of the Body and Those Held in Recent Years— 


Recalls Former Practice of Permitting Company Officials to Address Assembled Commissioners 


[Special Dispatch to THE SPECTATOR] 

Hartford, Conn., September 9—The fiftieth 
session of the National Convention of Insur- 
ance Commissioners opened in this city at ten 
o’clock this morning. Cordial welcoming ad- 
dresses were made by Governor Marcus H. 
Holcomb, of Connecticut and Mayor Richard 
J. Kinsella, of Hartford, to which a graceful 
response was made by Joseph G. Brown, of 
Vermont, vice-president of the National Con- 
vention. After roll call, President C, W. Fair- 
child, of Colorado, delivered his annual address, 
which is largely presented in this issue of 
THE SPECTATOR. A call of committees com- 
pleted the schedule of the business of the 
morning session. The programme for Tuesday 
afternoon embraced the delivery of addresses 
by Commissioner James R. Young of North 
Carolina, upon ‘‘Fire Insurance Problems,”’ and 
by Commissioner G. Waldon Smith of Maine 
upon ‘‘Adjustment of Fire Losses and Payment 
Thereof.’’ Both of these papers were to be 
followed by discussions of the respective sub- 
jects. 

It is understood that an effort will be made 
to get the Commissioners on record in the mat- 
ter of equitable rate readjustments as_ be- 
tween the States. There has long been con- 
siderable feeling on the part of the profitable 
States against those that are persistently un- 
profitable, and which keep their rates down by 
law, on the ground that the good States are 
paying for those with a bad record. In their 
action on the surcharge matter the Commis- 
sioners recommended that the unprofitable 
States should be compelled to bear their fair 
share of the burden, and it is believed that the 
time is ripe to begin some action with that 
end in view. 

The meeting was held in the Assembly Hall 
of the Hartford Club. About one hundred and 
fifty delegates and guests were present, in- 
cluding deputies, actuaries and several offi- 
cers of prominent companies. Thirty-two 
States were represented. Edward Mulligan 
and H,. Pierson Hammond are entitled to 
much credit for the arrangements for the meet- 
ing. 

C, W. Fairchild, Commissioner of Insurance 
for Colorado, in his presidential address said: 

We celebrate with this meeting the golden anni- 
versary of the National Convention of Insurance Com- 
missioners. That the business of insurance, like the 
business of supervision, was both chaotic and _ fickle 
fifty years ago is undoubtedly a fact. The beginning 
of our present system of legal reserve life insurance 
practically coincides with the start of this conven- 
tion as an organization. It was in 1861, fifty-eight 
years ago, that Massachusetts put into operation the 
historic non-forfeiture law from which dates all legis- 
lation requiring life insurance companies to give auto- 
matic surrender values to policyholders in case of sur- 
render or lapse. Many of our present practices affect- 
ing this form of service originated in Massachusetts 
within the span of existence of this organization. The 
first general law providing for the organization of 
companies originated in that State in 1872. 

The early years of the business were charged with 
trouble for all companies and disaster for many. 
Within the ten years following the organization of the 


National Convention of Insurance Commissioners, of 
the seventy-one life companies doing business in the 
State of New York forty-six failed or liquidated, with 
a loss of some $35,000,000 to policyholders. This was 
in part due to the financial conditions existing in the 
early seventies, to the after-effects of the Civil War 
and in some cases to questionable methods of manage- 
ment. 

Improvement in life company standards has gone 
forward year by year, until to-day we have the 
finished product of legal reserve life insurance which 
bulwarks the people’s savings in safety against the 
stress of every conceivable contingency. The wonder- 
ful record of excess death claim payments achieved 
by these companies during the past twelve months is a 
decided tribute to their splendid character and sound- 
ness of conception that nothing can blemish. 

lifty years ago the fraternal beneficiary system of 
life insurance service had its beginning in America. 
The principle is old, the English fraternal societies 
having been in existence for three hundred years. 
Too much credit cannot be given fraternal societies 
for the hundreds of millions of dollars paid out in 
Unlike old-line insurance, the fraternal 
system has not yet reached its proper level of scien- 
tific, dependable service. There is still much to be 
done to accomplish this. 

Fraternal insurance started wrong and is not yet 
altogether right. The weakness in the plan lies in 
the false premise that the law of mortality could be 
violated, or rather that the idea could be successfully 
carried out of selling protection at net cost and calling 
on the membership for funds as needed, instead ot 
collecting in advance, as with the legal-reserve system. 
Unfortunately, the early leaders of this system taught 
the membership that there was no need of reserve: 
that the cost would not increase on a young, growing 


benefits. 


membership; that if one died another young member 
could be secured to take his place. This doctrine was 
false because it ignored the obvious fact that each 
twelve months the entire membership advanced a year 
in age. Such facts were not taught the members; they 
were fed up with eloquent talk and literature that 
stressed the principles of brotherhood but ignored the 
Actuaries, in fact, were 
looked upon with contempt by these early leaders. 


principles of mathematics. 


Too many fraternal societies are still being operated 
on principles that are unsound. Inadequate rates are 
the rule rather than the exception. I am among those 
who believe that this business demands more super- 
vision by the State—not less. It cannot be ignored 
that there is a duty and a responsibility laid upon 
supervision for the status of fraternal insurance. The 
members of this organization are the advisers of the 
people and of the legislatures. We are faced to-day 
with a serious situation in assisting the wise direction 
of things that will help the fraternal societies to reach 
a condition of solvency and absolute dependability. 

Education in false beliefs of the membership is 
properly to be charged against the management, and 
thus it is made more difficult for memberships wrongly 
taught to reverse their teaching and consent to 
actions violative of cherished principles. It is for us 
as supervisors to counsel wise direction of the course 
to be pursued by fraternal management. We have 
sought to do this in the Mobile bill and the New York 
Conference amendments, but more remains to be done. 

It is my belief that we shall never reach a solution 
of the fraternal problem until it is made compulsory 
for these societies to discontinue taking in new mem- 
hers at insufficient rates. It is the State’s business to 
see that this is done. The plight of the old members 
presents a difficult problem. With them the principle 
of self-determination must be invoked. To meet the 
increasing losses in their respective classes is a matter 
for them and their management to work out through 
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the right of assessments or other remedial measures 
to cure the mathematical deficiencies inherited with 
the false early-day theories. The new innocent mem- 
ber ought to be protected against participation in the 
solution or consequence of that problem. He should 
be placed in a class made up of all the new lives 
taken in at fully adequate rates. 

The fraternal societies are entitled to fair and gen- 
erous consideration at the hands of supervising 
officials and of legislators. Mistakenly, some frater- 
nalists have fought for what they deemed their just 
dues. In this they have followed their custom of 
falling back on the fallacy in the self-determination 
principle which assumes that the members know jusc 


“what is best needed for the solvency and security of 


their own insurance contracts. 

Evidence could be presented to disprove this pre- 
sumption as revealed by the votes of the members in 
various societies going through the throes of rate 
agitation. The average member knows absolutely 
nothing about insurance rates, and merely believes 
what he is told by his fraternal associates, the leaders 
in his own brotherhood lodge. Is it not time that the 
people who hold fraternal benefit certificates are told 
the unvarnished truth about their rates, the proper 
laws enacted that will guarantee a square deal to the 
new members taken in? This problem is a serious one 
and must be handled with firmness and sound judg- 
ment. 


FIRE UNDERWRITING CHANGES 


The Chicago fire of 1871 resulted in many changes 
in the methods of fire underwriting. Never before 
had the minds of the people been so keenly directed 
to the public functions of this business. The record 
is a distressing one, of many companies ruined he- 
yond repair, but there is a brighter page in the 
splendid achievement of those that survived. Better 
practices in the business grew out of this catastrophe, 
for it brought the leaders together in a more sympa- 
thetic union of purpose and design. 

To-day the National Board of Fire Underwriters 
epitomizes the principles of true public service in the 
highest degree, a service to which all companies sub- 
scribe. To lessen our staggering fire waste is prac- 
tically the function of this organization composed 
paradoxically of the instruments through which that 
loss is distributed. To make it less severe, even at 
the cost of income, is the consecration of fire insur- 
ance company service. 

Despite the existence of some trace of antagonism, 
the spirit of accommodation toward supervision on the 
part of fire company executives is distinctly marked. 
There is frank concession that the right of State 
regulation of fire insurance rates is sound business 
logic, as well as legal. It should be a part of each 
Commissioner’s service to give this subject his best 
ettort in seeking to reach fair and just conclusions in 
the interest equally of the carriers and the public. 

It does not reflect on those who went before when 
I say that I doubt if the early conventions of this 
body were of much value to those who attended. 
Insurance was in its infancy, and supervision had 
barely passed the formative period. In that day there 
was no mistaking the fact that Insurance Commis- 
sioners were looked upon by company officials as 
ignorant, or even worse. It was the custom in those 
days to permit company officials to speak before this 
organization, imparting to Commissioners their atti- 
tude of superiority over the supervisors in all things. 
That condition did not make for efficiency. 

Uniformity in methods of supervision is a heritage 
of our cenvention customs. We meet as a_ national 
body two or three times a year, and the Commissioner 
who does not return to his work imbued with greater 
purpose for service, possessed of clear ideas for im- 
proving the work of his Department, is indeed to be 
pitied—more so if he fails to put his enlarged ideas 
into practice. , 

Examinations along right lines are of recent origin. 
The old methods of examining are still fresh in the 
minds of some company officials; there was but little 
recompense to the companies examined. The stand- 
ardizing of our examinations, the community of States 
in interest and the subordination of selfish aims to the 
broader ethics of rightly serving the public and doing 
justice to the insurance carriers are recognized and 
practiced by the several State Departments. Jnsur- 
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ance Commissioners and insurance company ofhcials 
understand each other better as the years pass. ‘The 
personnel in office shifts, but the principle of super- 
vision abides. The duty we perform is not always 
agreeable because laws are made to impose restraints 
upon the irresponsible and the unthinking. 

That insurance nas grown into its present high 
public station of universal confidence is due in large 
measure to the influence in the right direction that 
has been exercised by State supervision. .\ standard 
of financial solvency is not all that is demanded of 
companies. Supervision has been extended into the 
realm of intent and character and performance of 
those things bearing upon the proper relationship be- 
tween a corporation and its clients not altogether 
nominated in the contract. 

Stupendous as has been the insurance work of the 
past few years, it is but the prelude of a greater work 
it must do during the next few years. The best and 
most highly equipped men of the business must lead. 
They must dream and plan and work as never before. 
Readjustments must be made, new policies to meet 
new and heretofore unthought-of conditions must be 
inaugurated, and that promptly and fearlessly. New 
lines of public education must be formulated and put 
into operation, because the old ideas and the old 
arguments will be found inapplicable to the conditions 
of the new day. The hard-headed and too often hard- 
hearted financial manager, he who has thought of 
little else than the dollar and its power in building 
the insurance business, must be replaced by him of 
broad comprehension of the world’s needs. 

The day has arrived when the success of any or- 
ganization can no longer be measured in dollars, but 
it must be measured by the benefit it brings to 
humanity in general. Of course, the dollars must be 
had, even in far greater numbers than ever before, 
but not for power, not for the control of public or 
private affairs, but for service to not only those 
directly interested, but to all the people everywhere. 
Upon that basis alone can the great business of in- 
surance hold the place it deserves in the affairs of 
mankind, 


FALLACY OF STATE INSURANCE 

Confident as we have been for so long of the fallacy 
of Government-owned and managed business, we are 
far more confident now, in fact definitely assured, 
from the results of the past few years. First, the 
mask was torn from the so-called ideal State insur- 
ance of the Hun—that system which was being con- 
stantly paraded by Socialists and their ilk as the acme 
of ideal insurance conditions. The mask dropped 
and revealed only an integral part of the vast Prus- 
sian system of domination of every interest of ‘the 
individual—the complete obliteration of every sem- 
blance of individuality and freedom. 

Our conviction of the fallacy of State-owned and 
controlled business was again strengthened by the 
result of its operation in America. Inefficient, ex- 
travagant and wholly unsatisfactory in all particulars, 
as has heen every attempt along that line, how can we 
expect better results from future experience? 

Whatever else a republican form of government 
May mean, it certainly means the free opportunity of 
man to develop himself to the fullest, to make of 
himself a thoroughly active, useful citizen. He cannot 
achieve this if business, the great agency through 
which he must work to be of the greatest use, is com- 
pletely directed and controlled by the State, thereby 
taking from him the incentive of individual initiative, 
the most potent force toward personal development, 
efficiency and worth. 

_So far as our experience has gone in both State and 
Nation, Government business ventures have proved 
inefficient, and in no case have justified continuation. 
That is especially true of insurance. Government and 
State insurance has been conducted in an extravagant. 
arbitrary manner, at heavy cost to the public for the 
henetit of the few, not at all in harmony with the 
ideals of a free people, rendering no act of service 
that would not have resulted had the work been left 
to individual effort and the spirit of American initia- 
tive, 

The excuse given for State insurance is that it is a 
Dublic necessity and that private profit has resulted 
Irom it. If that is the idea upon which American in- 
should be conducted, then let it be clearly 


stitutions 





THE SPECTATOR 


understood that we are going all the way. Tood is 
quite a public necessity and money has been made 
therefrom, hence the State must conduct the food 
Manufacturing of all kinds is a_ public 
necessity, and money has been made therefrom 


business. 


hence the State must enter the manufacturing busi- 
ness. Farming is quite a public necessity, and money 
has been made therefrom—hence the State must con- 
stitute itself the official farmer, and so on to the end. 
If the procedure under one condition is right, then 
as to all others it is right, and that means unre- 
strained socialism. The field for such service as 
State insurance funds are supposed to render should 
be left open to efficiently and economically conducted 
organizations, the cost thus falling on those receiving 
the direct benefit, and not upon the public at large. 


THE ADJUSTMENT OF LOSSES 

G. Waldon Smith, Insurance Commissioner 
of Maine, in an address on the subject of ‘‘The 
Adjustment of Fire Losses and Their Pay- 
ments,’’ strongly advocated the promulgation 
and adoption by other States of the law prohi- 
biting immediate payment of fire losses in 
excess of $100, at present written only in the 
statute books of the State of Maine. He said: 


Years ago it was the universal custom of the fire 
insurance companies to withhold payment of all losses 
of any magnitude until the expiration of sixty days 
from the filing of proofs of loss, unless the claims 
were discontinued at six per cent per annum, and 
many of the larger claims were allowed to mature. 
The English companies, when they came to this coun- 
try forty or fifty years ago—probably following a cus- 
tom which prevailed at home, or in order that they 
might compete more successfully with American com- 
panies—adopted the policy of paying all losses cash 
without discount, and they eliminated the sixty-day 
clause from their policies. Leading American com- 
panies within the past ten or fiften years have grad- 
ually fallen into line, so that it is the exception, -and 
not the rule, for companies refusing payment of 
losses—no matter how large—cash without discount, 
upon receipt of proofs and the approval of claim by 
the adjuster. The State of Maine has the unique 
distinction of having by statute law prohibited the 
immediate payment of losses in excess of $100. The 
law in the State of Maine will not permit a company 
to pay a loss in excess of that amount until the ex- 
piration of forty-five days after proof of loss is re- 
ceived, unless by consent or waiver of the Insurance 
Commissioner. Said consent is withheld unless good 
reason is presented for immediate payment, the law 
recommending payment only where the enforcement 
works a material hardship to the property-owner. The 
act may be found in Chapter 53, Section 9 of the R. S. 
of 1916. Arguments can undoubtedly be advanced 
both for and in opposition to the Maine law, but it is 
in line with sound public policy. This State—one of 
forty-eight—had the courage to legislate what seemed 
against the interest of the insuring public, but it has 
since so proven, insurer and insured alike believe 
most profoundly in its provision and in the interest 
of what the legislators of Maine must have regarded 
as sound public policy. 

I lean strongly to the view that if such a law were 
passed by the other States it would have a tendency to 
reduce the loss ratio to some extent; at least the 
easier the pathway is made to the exchequer of the 
insurance companies, the greater the losses of ques- 
tionable origin will naturally occur. 

Claims of $100 or less, as previously alluded to, as 
a rule are paid by the agent and charged to the com- 
pany in his account, but all the larger losses are paid 
direct from the head office of the company. And in 
my final summing the responsibility for the payment 
of the claim lies with the company, and it therefore 
becomes necessary for a complete examination of the 
papers by them before payment is made. For this 
reason it is obvious that some time should elapse be- 
tween the receipt of the papers and the payment of 
the loss. Custom had previously provided for a de- 
ferred payment, and the principle has been embraced 
in the standard forms by practically all the States 
making the period sixty days. This permits of a care- 
ful examination of the papers in connection with the 


I2I 





Miscellaneous Insurance 


claim by the company, but it also permits of investi- 
gation in such cases where circumstances indicate 
that fraud or incendiarism has been attempted. Un- 
fortunately, the companies themselves first commer- 
cialized this period by offering a discount for cash 
payment, and later, in the competition for business, 
practically abandoned it altogether, with the result, in 
this State at least, that payment of certain claims 
were made by the companies before investigation could 
be made by the Insurance Department. This condi- 
tion of affairs has resulted as above stated, the State 
of Maine adopting a law by which the companies are 
restrained from making payment of any claim in 
excess of $100 for a period of forty-five days after the 
final adjustment and the date of the proof of toss. 


J. R. YOUNG’S ADDRESS 

James R. Young, Insurance Commissioner of 
North Carolina, speaking on ‘Fire Insurance 
Problems,’’ said in part: 

Insurance is a contract of indemnity. As a busi- 
ness it ranks with that of railroads, banks, express, 
telegrazsh and telephone companies and other big busi- 
nesses. The annual income is over $2,000,000,000, 
with accumulated assets of over $7,000,000,000. In- 
surance carries contracts on the lives, property and 
safety of over 50,000,000 of our population. It is 
necessary for every turn of the wheel of production, 
every shipment of products, every dollar of credits 
and every human factor in trade in the country. 

lire insurance has over thirty-one per cent of all in- 
surance premiums, over $600,000,000 besides its in- 
terest income. It has over $350,000,000 of capital and 
over $2,000,000,000 of assets. It is the basis of all 
credit and business. Practically one-eighth (%) of 
its assets are burned up each year. F[orty years ago 
there was an annual fire loss of about $75,000,000. 
Now it averages $250,000,000. In 1906, the year of 
the San Francisco conflagration, the loss amounted to 
$459,710,000,000, while in forty years the fire loss has 
been $6,762,966,045, with practically an equal amount 
in expense. 

Forty-seven years have wrought a wonderful change 
in the conduct of the fire insurance business, though 
I doubt if the business has progressed as well as have 
some of the younger classes of insurance. I fear one 
trouble is that a number of the leaders in its work 
are allowing themselves to fall behind and have lost 
step with its progress. 

May I here and now clearly state that | am not a 
Socialist—do not believe in the Government, National 
or State, doing an insurance business or, in fact, any 
business that can be reasonably run by private parties 
and capital? The splendid manner in which the fire 
insurance companies have aided the Government in 
the late war is but another evidence that they fully 
as well, if not more nearly than other classes of 
business, meet the demand made on them. I do not 
believe in restrictive laws for insurance, but I stand 
for strict supervision and to the extent necessary to 
have the business run properly and with due regara 
to the interest of the people, its policyhoflers, as well 
as for the benefit of their stockholders. ‘The interests 
of each can be protected without injury to the other. 
There is a mutuality of interest and there should be 
a full and hearty co-operation. It would be better for 
those of us interested in this business to seriously 
study it and suggested problems rather than spend 
our time discussing railroads and Government manage- 
ment during the war and our fears of possible owner- 
ship hereafter, or even the remote possibility of the 
Government going regularly into the insurance busi- 
ness. For one, I do not believe the Government de- 
sired to take over railroads, but was forced to do so 
as a war measure; nor do I believe there is any real 
desire on the part of our Government and its leaders 
to own them or other large businesses. 

I might be told to strike the failures of the Govern- 
ment in the various departments, including Insurance 
Departments, and surely I would find material in 
abundance, but the subject assigned is not the mistakes 
of the National or even State governments, the rail- 
road problem, the League of Nations, or even the high 
cost of living, but the “Problems of Fire Insurance.” 


Is there not enough fair-mindedness, ability and vision 





among the members of this body of supervisors and 
the stockholders and official leaders of fire insurance 
to approach the consideration and discussion of these 
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matters in such a way as will bring about a better 
understanding of the present-day problems and greatly 
improve the business along its different lines? 

But what are some of these fire insurance prob- 
lems, big or little? We cannot name and discuss them 
all, but we can take up a few, not in a way of criti- 
cism, not in an unfriendly spirit, yet sufficiently clearly 
and candidly to make the naming and focusing of 
attention on them worth while. Some named may not 
be considered as pressing problems by different Com- 
missioners or insurance men and perhaps are not 
problems to all, and yet may be to some who need 
suggestions and help in handling them. 


A SERIES OF PROBLEMS 

1. Relations With the Public—The relations and 
feelings between fire insurance companies and the 
public with whom they do business should be good, 
indeed much better than they are. The mutual dis- 
trust and lack of confidence should not exist, as it 
does. The feeling against insurance always worried 
me as an agent as well as a supervising official, and 
my desire has always been to do what I could to re- 
lieve it. The change no doubt must come largely from 
publicity and education. 

Cannot the fire insurance official afford to be willing 
in his dealings with the public to be candid and show 
them the working of the business? Must he not get 
away from the idea that if he discloses any of the 
methods of the business to the public it will only place 
his company in a position to be taken advantage of? 
The public must learn that insurance is a business, 
and not a charity or even philanthropy—that it does 
not give something for nothing—that if any of its 
workers claim to do this it is only a pretense. The 
best that 
this it aims to do. 

The company official must not only use his business 
and underwriting knowledge in his office in a cool 
and calculating way, if you choose, but he must also 
general, special and 


can be hoped is to give value received, and 


reach his field representatives, 
local agents, as well as the policyholders, getting their 
viewpoints and giving them those of his company. 
This admixture of “the human” would greatly aid in a 
sound and efficient development of the business and 
do a wonderful work along educational lines for a 
better understanding and working of the business. 

No doubt much of the trouble is a lack of real 
knowledge of the business on the part of the policy- 
holders as well as the representatives of the companies 
who deal with them. The companies must get away 
from the feeling that the public do not and cannot 
be made to understand the business. Does not the 
present method of computing underwriting profits 
carry with it an air of unfairness and lack of candor? 
Would not a proper change greatly help the situation? 
Too often the lack of tact and candor in handling ad- 
justments of losses, questions of rates, and the like, 
do more to destroy public confidence in an hour than 
can be built up or restored in a year or two. 

2. Safety and Solvency.—Fire insurance, to be 
worth anything, must be safe, furnishing the protec- 
tion asked for. The first essential is solvency. If 
the insurance written is not in a solvent company it 
fails to perform its most necessary function and at a 
most vital time. To keep solvent, companies must 
maintain adequate rates and be well managed. But the 
necessity for solvency does not mean that their policy- 
holders must accept every rate promulgated or every 
rule or practice indulged in, regardless of their justice 
or fairness. Why should not the public be entitled 
to know that every rate promulgated is fair and the 
practices proper? Is it sufficient when a rate is made 
to insist that it shall be accepted without any explana- 
tion or defense, simply saying the companies must 
lave adequate rates to take care of conflagrations? 
Should hot some effort be made to show what consti- 
tutes an adequate rate? 

The premiums must be sufficient, for they are, or 
should be, the measure of the hazard assumed; but 
they must be measured not regardless of but with such 
conduct and general business methods as are fair and 
just to all concerned. There must be no lack of good 
underwriting methods, no taking a gambler’s chance 
in any of the ways open in the business, nor a failure 
to exercise proper care in investments and economic 
manageemnt. 


3. Immense Fire Loss. The fire insurance business 
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must produce enough money to meet the fire losses. 
pay the expenses and leave a fair profit. So the fire 
loss becomes a very vital issue in the business, and 
must receive careful attention and the active aid of 
the companies, of their special and local agents, as 
weil as of the public. It is a question to what extent 
the heavy fire loss is due to the mad rush for business, 
taking risks to placate or please an agent, over- 
insurance, neglect of moral or other hazards, agents 
leaving to companies the bad or doubtful risk to be 
taken care of by cancellation, and how much their 
elimination will reduce the loss. Is there not too much 
taking chances with the single as with the exposure 
and conflagration hazards? Annually the companies 
pay out, as has been said, about one-eighth of their 
usually a large part of each dollar 
taken in as premiums. The American people, through 
ignorance and carelessness, annually lose millions in 
property and many lives that might be saved with or- 
dinary care. The problem with the fire companies is 
to enlist not only their own people but the public in 
this fight against fire waste. There was never such a 
time for this fight. The experiences of the war not 
only show the necessity for the fight, but how much 
‘an be accomplished by united action. 
ment, National and State, the city officials, the various 
organizaions, the men, 
awakening to the call, and need only to be shown the 





assets for losses 


The Govern- 


women and children are 
real necessity and what can be accomplished and given 
a leader in the conflict. 


THE FORTY-CENT RATIO 

4. Expense.—There is no doubt but that the ex- 
penses of conducting the business are very heavy. 
Many think too heavy. They take in the home office, 
the field, taxes, agency and other expenses that pos- 
sibly may be classed under one of these heads. Where 
can they be reduced? As a whole they run around 
a forty-cent ratio, i. e., a company taking in pre- 
miums of one hundred thousand dollars ($100,000) 
must expend $40,000 for expenses. This certainly 
looks heavy when you recall that insurance men speak 
of the business as practically mutual, merely the col- 
lection of premiums as of taxes and paying them out. 
Forty thousand dollars for collecting and paying out 
$60,000 is a pretty heavy per cent. Taxes, State and 
National, are awfully heavy and lack uniformity in 
different States. Might not united efforts on the part 
of the insurance supervisors, the companies, the in- 
surance agents and the policyholders bring about a 
uniformity and reduction? Note I say 
for insurance companies should pay their part, no more 
no less, of the taxes necessary to run the Government. 
Why should any State relieve insurance companies of 
all taxes or even confine them to the cost of super- 
vision, as some claim? In my opinion, these claims, 
which do not appeal to legislators or the public, have 
much to do with the lack of uniformity, as well as the 
very heavy taxes imposed in so many States. In the 
enu the policyholders pay the taxes and are, of course, 
deeply interested in their reduction. 

5. Agents——No one can doubt the problems i‘ fire 
companies that center about their agents. They are 
the producers of the business, and as such entitled to 
due consideration; but much depends upon their posi- 
tion on the following matters: 


“reduction,’ 


Their loyalty to their companies and their interests; 
their authority, its proper use or abuse; their com- 
pensation, w hether straight, graded or contingent com- 
missions, with the suggestion that salaries may be 
tried; their qualifications, involving knowledge of the 
business the contracts and the laws that govern them; 
their attitude on rates and rating bureaus, on rebating, 
on adjustments, on selection of busiriess and over- 
insurance, on special rules and their requirements, 
on collections and remittances; their willingness to 
work for fire prevention, to keep close to their cus- 
tomers with such service as will uphold the character 
of the business, to collect premiums and make prompt 
and regular remittances, and upon whether the agent 
feels and acts as if his business was a profession or 
allows himself to Hecome merely a premium gatherer. 


6. Rates and Rate Making.—Nothing is more clearly 
a storm center in fire insurance than ‘“‘rates’’—the 
mode of making and applying them as well as showing 
to policyholders their fairness. 
made that they can be explained and defended. They 
should, in fact must, be adequate. They should be 
fair and uniform, having due regard to local, as well 
as country-wide conditions and experiences. They 
should be based on statistics, as well as underwriting 


They should be so 
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judgment. They are not, and should not be, arbitrary, 
though in their making there must necessarily be at 
times an arbitrary basis or line of demarkation. | 
do not believe in State-made rates, though it is pretty 
clear that their making must be supervised. lor one, 
I prefer a proper, even a strict supervision to what 
its absence will lead to, State-made rates. Rating 
bureaus are necessary, in fact I believe the best mode 
of making rates; but they should be properly directed 
and controlled so as not to be manipulated in the in- 
terest of any one or set of companies, and it should 
be well understood as to who does really control the 
bureau and its work. ‘There should be some _ well- 
known and accepted mode of equalizing rates, giving 
due consideration to both local conditions and expe- 
riences and those nation-wide. 


GATHERING OF STATISTICS 

7. Statistics. 
have a real problem in gathering statistics, 
those likely to give some idea of how the business is 


The fire insurance companies seem to 
especially 
going and on what it bases its rates. At one time each 
company attempted to gather figures on its own busi- 
The In- 


surance Commissioners did not think well of this and 


ness and treat the results as trade secrets. 


called for united work along this line. The com- 
panies got together, organized the Actuarial Bureau 
and gathered figures, always proposing to get some- 
where after awhile. The bureau is still getting there. 
I fear many of the companies or their representatives 
still have little “appetite” for the work of the 
Actuarial Bureau. Yet I am persuaded of its value, 
even necessity, in the business, but of course it must 
go much farther than it does now. 

How much better it would have been for the fire 
companies to have done as the workmen’s compensa- 
tion companies have, start and gather statistics and let 
them keep pace with the business and be of real use in 
making and explaining or justifying the rates used! 
There are no workmen’s compensation laws in my 
State, but I note that a big saving is claimed through 
experience rating. I doubt if fire insurance rating 
will ever be worked out on a strictly scientific basis, 
but certainly proper statistics will afford the nearest 
correct distribution and approach to it. 

8. Legislation and  Supervision.—Uniformity — in 
necessary legislation and proper supervision are most 
desirable. Of course, because of different conditions 
and views in the several States it is hard to get all 
legislation uniform; but much has been accomplished 
through the work of this convention, and [I am sure 
it will be the pleasure of its members to continue work 
along this line and have the co-operation of the in 
surance people, officials and agents. 

Supervision is likely to vary because of the knowl- 
edge, experience and viewpoints of the different super- 
vising officials. Much work is needed along the line 
of reasonable and uniform taxes, special requirements 
of companies and their representatives, and where a 
State has local companies is almost imperative because 
of the working of reciprocal laws now in force in prac- 
tically all States. There are many laws that need 
uniformity and additions, such as those affecting ex- 
aminations, reinsurance, the mode of procedure where 
companies fail or need attention for the protection of 
loss claimants, as well as the holders of unearned pre- 
mium balances. 

9. Co-operation Among Companies.——No one ques 
tions the advisability of those engaged in any business 
co-operating with each other in matters for the goou of 
the business. It is not different with fire insurance. 
In fact, fire insurance is a unique business, and in 
order to be successfully conducted requires, to a more 





marked degree than in any other business, e 
operation between competing organizations. A hearty 
co-operation would tend to solve some of the most 
vital problems of the business, such as making and 
observing proper rates and underwriting rules and 
practices and affording reinsurance facilities specially 
for young and smaller companies. 

10. Conflagration Hazard.—Much is said about the 
conflagration hazard. It is a real proposition and no 
myth. It represents one of the greatest dangers to 4 
It is liable to come any time, 
like a thief in the night, without notice and with n° 


. : aaa 
mercy. It should be provided for in the rates an 


fire insurance company. 


calls for a building up of the assets and especially the 
talk 


surplus of a company. The insurance people 
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about it, but as a general thing the public do not take 
it very seriously. I have wondered if this was not 
because the insurance man throws it up against so 
many propositions, especially requests for lower rates. 
It is handled as the last convincing argument so often, 
and yet, coming only occasionally, the public cares little 
for it. 

11. Overinsurance and Underinsurance.—We _ hear 
a great deal about overinsurance and the moral hazard 
it so often brings, but hear little of underinsurance 
and the feeling of dissatisfaction so often created in 
adjustments because of the disappointment of the 
policyholder. Both are matters of education and 
largely in the hands of the local agent. His sense of 
obligation for service to his company and his customer 
should prompt him to prevent overinsurance and urge 
that the assured amply cover his property and get the 
necessary protection. The importance of this work 
to the assured is seen when we realize that in ordi- 
nary times forty per cent of the property in the nation 
is not protected by insurance. Of course, since the 
beginning of the war the large increase in values, far 
outstripping even the increased insurance coverage, 
makes the deficiency possible over sixty per cent. 
Neglecting to urge upon his customer proper insurance 
is a lack of service on the part of the agent and a loss 
of commissions to himself as well as premiums to his 
company, but they are not nearly so important as the 
loss of protection to the policyholder. If the assured 
is taught by his agent that insurance is not a gamble, 
but an indemnity to give him protection, he will gen- 
erally prove a good and satisfied customer. 

12. Surcharge Increase.—I will not discuss the sur- 
charge or the increase put on for war conditions. It 
was simply one phase of the rate problem and will no 
doubt be fully discussed at some time during this 
convention, possibly when the committee reports. I 
will say that the committee did what they thought was 
right, and in my opinion were fully justified in it, and 
the companies if the latter were right. 
motives and charging unfairness and disregard of the 
business was entirely uncalled for and unbecoming. 
It simply shows how men high in authority as insur- 
ance officials can lose their heads and attempt to use 
others in trying to fortify their positions or mistakes. 
The conclusions of the committee were not arrived at 
without a full hearing, and were neither ‘‘outrageously 
unfair nor unreasonable.” 

13. Brokers.—Anyone at all acquainted with the fire 
insurance business, whether as a supervisor, company 
oficial or agent, will readily acknowledge that the 
broker furnishes a sure-enough problem. There are 
several phases of him. Under some laws he is ac- 
knowledged and received as a representative of the 
assured, in others not. Again, he is licensed to act 
only through resident agents; in some States he has 
free range, but under all conditions there will be found 
some brokers who delight in defying the law of what- 
ever character, and seem to glory in its evasion and in 
doing an “underground” business. 

Of course I take it there are good and bad brokers, 
just as was said of “trusts.” Unfortunately, most of 
us-get our ideas of brokers from what we learn of the 
class who come into our States determined to have 
business, fairly and in accordance with law if they 
can, but if not, then in any way they can—law or no 
law. Such men are the worst enemies of the business, 
as it affects the assured, the agent or the company. If 
he will rob the State of its taxes and licenses he will, 
when an opportunity affords, rob her citizens. He not 
only robs the agent of commissions, but demoralizes 
the business, and the addition to the volume of the 
company’s business is poor compensation for “the 
Serpent’s”’ trail he leaves. 

14. Mad Rush for Business.—In preparing this 
Paper I did not at first give a hearing to the ‘‘Mad 
Rush for Business,’ but there are so many ways in 
which it appears to cause trouble I feel it should really 
be dignified with a separate heading. It is this that 
causes friction between companies and prevents that 
mutual aid and co-operation that should exist. It 
Would seem to give the broker the leverage that he 
Seems to have and contributes so much to the discom- 
fort of the supervising officials, as well as the local 
agents. It is this that calls for multiple agencies—in- 
Corporated agencies—who, while not condemned in my 


tate, are bones of contention. 


It 


causes large companies especially to drive for 
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business regardless of other companies, and too often 
of sound underwriting. It causes them to forget their 
extravagant professions of concern about the small 
company, and if an opportunity affords to drive it to 
the wall for what little business it controls. As < 
general thing Commissioners get pretty full co-opera- 
tion from companies in enforcing laws and _ good 
practices, but unfortunately many companies, because 
of this mad rush for business, fall down on agency 
qualification laws and in other ways. It produces the 
heavy lines and thus intensifies the danger from con- 
flagrations. It cuts the small company in many 
ways, causing excessive lines, lack of reinsurance 
facilities and the competition not only of parent com- 
panies, but of underwriters’ agencies. It educates 
agents to ask for heavy lines and the taking of unde- 
sirable risks on the plea of increased business and 
promises along this line. There are few evils in the 
business that cut it from so many angles. 

15. Threats.—I have never advocated or advised 
companies to continue to do business in States where 
in the opinion of their officials the laws and other 
conditions were unbearable, and have watched with 
interest the withdrawals of companies individually or 
en masse. The business of a State must have fire in- 
surance protection, and the withdrawal of the bulk of 
companies from doing business in it is a great incon- 
venience, and even misfortune. 

I wonder sometimes if the fire companies are not 
overdoing the threat to leave States because of sug- 
gested legislation or in laying so much stress on how 
many other companies will go broke if not allowed 
to collect the rate charged. They are particular to say 
their company can stand it. It’s only the other fellow. 
They admit they cannot furnish any figures on which 
to base a rate, and yet their collection of the rate 
given is necessary to prevent insolvency. Why hold 
up the conflagration hazard always as a great “bug-a- 


boo” 


and be continually throwing out threats as to 
what the companies will do or what dire calamities are 
likely to befall the insuring public and the country 
unless the plans, methods, rates, etc., of the companies 
are not interfered with? 

In the discussion on Col. Young’s paper it 
was urged that classification of experience 
be required, and that every rate should have 
an addition for conflagration hazard. Uniform 
laws were advocated regarding qualifications 
of agents, and the latter, it was insisted should 
ke required to explain rates. 

Mr. Ellsworth approved the suggestion of 
the standing committee on fire insurance, which 
would enable more intelligent soliciting of 
business problems. Mr. Darst commented on 
the prejudice against fire companies and as- 
serted that the commissioners should fight for 
the companies if the latter were right. 

Col. Young suggested that funds should be 
set aside for conflagration losses only. 

Discussing G. Waldon Smith’s paper, Mr. Van 
Camp said few complaints were ever made 
against companies for delayed payments, the 
companies often being too prompt in paying 
losses, though adjustment by regular adjusters 
better than by local agents. Mr. Fishback 
was better than by local agents. Mr. Fishback 
thought the fire marshal should have oppor- 
tunity to investigate claims before payment. 

Some two hundred, including ladies, motored 
to Cosey Beach, near New Haven, on Tuesday, 
and enjoyed a shore-dinner at the Hotel Mom- 
auguin. Mayor Fitzgerald of New Haven wel- 
comed the party in a humorous address. 


Importers and Exporters Expanding 

Parrott & Company, agents in San Francisco 
for the Canton Insurance Office, Ltd., since 
1882, have been appointed by the Importers and 
Exporters Insurance Company general marine 
agents for the west coast and British Colum- 
bia. The Importers and Exporters is rapidly 
extending its activities in the Far West terri- 
tory. 


Auto and Marine Insurance 


AUTOMOBILE AND 
MARINE INSURANCE 


GRAIN SHIPPERS CREATE 
INSURANCE FUND 
Shipments to be Covered from Time They 
Leave Elevators Until Stored in Pur- 
chasers’ Elevators 
arain shippers will be able to obtain insur- 
ance upon their shipments of wheat. All mem- 








bers of the grain shippers’ association will 
have the benefit of a $500,000 blanket fund, 
which will be used to insure the shipment from 
the time they leave the elevators at the begin- 
ning of the journey until they are stored in 
elevators again, and all dealers’ contracts are 
filled. The crowded condition of the ports and 
the danger of leaving grain for several weeks 
in port before it can be loaded on ships have 
rendered this precaution. 

The insurance was obtained through a pool 
of large insurance companies of the United 
States, and will cover risk to the amount of 
$500,000, provided sufficient applications for the 
insurance are obtained. If the business proves 
sufficient to justify it, the risk will be in- 
creased to $1,000,000. Each car of wheat, from 
the time it leaves the elevators of the shippers, 
will be covered in all fire, lightning, tornado 
and transit hazards while it is being shipped. 
All hazards at the port will also be covered, 
as it is known that the contract of a dealer 
is not fufilled until the grain has been delivered 
to the elevator of his buyer. inspected and 
weighed. In cases of tidal waves and storms, 
the wheat will also be protected by this in- 
surance. 

When a shipment is made a report must be 
made to the secretary, giving the car’s initiai, 
number, and the valuation. As soon as the re- 
port reaches the secretary, the grain will be 
covered. The insurance will be paid at the 
rate of 12% cents per $100 valuation, amount- 
ing to about one-quarter of a cent per bushel. 
This insurance will be available to dealers 
whether they sell direct to the exporter or 
not. 

The conditions which brought about this 
plan are stated to be quite unprecedented. At 
Galveston, after the ships which are now in 
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port are loaded, 500 cars of wheat will be left 
on the tracks and the elevators will be practi- 
cally filled. Galveston has received notice that 
2,500,000 bushels are moving to the city, al- 
though no boat room can be obtained. An ab- 
solute emba: go on shipments to Fort Worth has 
been declay-d, as the elevators and graders 
have more than they can handle at present. 


UNLIMITED RISKS ON AUTO. 
MOBILES 


Heavy Claims Cause Underwriters to Seek 
Greater Protection 

Insurance companies writing automobile risks 
are considering the advisability of removing 
the maximum limit placed on their liabilities 
under existing contracts, in response to a de- 
mand developed by the increasing size of 
damage judgments rendered against owners of 
automobiles as a result of suits due to claims 
for personal injuries. If the maximum is re- 
moved and the policies thrown open to cover 
whatever loss the owner of an automobile is 
called upon to pay, automobile liability insur- 
ance rates will be increased about twenty-five 
per cent. Under present underwriting methods 
insurance companies will sell policies covering 
owners of automobiles for practically any 
amount asked for, although the amount scarcely 
ever exceeds $20,000. Uusually the policy pro- 
vides for the payment of $5000 as indemnity 
to the policyholder in case he is called upon 
to pay that sum in damages to a single indi- 
vidual for injuries, and $10,000 if more than 
one person is involved in the suit. A large per- 
centage of automobile owners carry these poli- 
cies, and as they seldom have serious acci- 
dents they fail to appreciate that they are 
underinsured, 


To Investigate Automobile Accident Insur- 
ance in Massachusetts 

The first action by the new Insurance Com- 
missioner Clarence W. Hobbs will be the hold- 
ing of hearings at the Massachusetts State 
House on September 16 and 17 on the resolution 
recently enacted by the Legislature calling for 
an investigation of automobile accident insur- 
ance with a view to forming a State Insurance 
Company or to create a form of insurance 
along the lines of the Workmen’s Compensa- 
tion statutes of the Commonwealth, He will 
be assisted in the hearings by Attorney-General 
Wyman. 


Motor Insurance Exchange Organizes 

The Mercantile Motor Insurance Exchange of 
Chicago has begun business on the reciprocal 
basis with the Consolidated Insurance Agency, 
Inc., as attorney-in-fact. The organization is 
made up largely of former employees of the Illi- 
nois Insurance Department, Lucius Turner, an 
examiner, being president; Rufus M. Potts, 
formerly Insurance Commissioner, counsel, 
and A. A. McKinley, president of the Western 
Allianee Fire of Chicago, vice-president. 








Chanees in the Field 


Howard C. Bates has been appointed manager of 


the automobile department of Fred S. James & Co. 
in Chicago. Formerly Mr. Bates was associated with 
the Chicago branch of the American Automobile 
Insurance. 

Z. Leslie Tloover, formerly in the automobile 
department of the Great American, has opened an 
office in New York city for the adjustment of auto- 
mobile losses and the inspection of motor vehicles. 
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CASUALTY, SURETY & 
MISCELLANEOUS 


COMPENSATION RATE MAKING 


Constitution Adopted for National Council 
on Workmen’s Insurance 

At a general meeting of all companies writ- 
ing workmen’s compensation insurance held 
in New York last week a constitution was dis- 
cussed and, as amended, was unanimously 
accepted forming a national rate-making body 
to be known as the National Council on Work- 
men’s Compensation Insurance. 

Only the boards of companies writing com- 
pensation lines and bureaus having jurisdic- 
tion over workmen’s compensation insurance 
rates or the application thereof are entitled to 
membership. The work of the council is to 
be carried on by a general manager and five 
committees as follows: Governing committees, 
committee of managers, general rating com- 
mittee, actuarial committee and engineering 
committee. : 

It is expected that the full composition of 
these committees and the appointment of a 
general manager will be announced before the 
end of the present week. 








For White Sulphur Springs Meetings 


A large attendance is predicted for the an- 
nual meetings of the International Association 
of Casualty and Surety Underwriters, the Na- 
tional Association of Casualty and Surety 
Agents, and the National Council of Insurance 
Federations, to be held at White Sulphur 
Springs, W. Va., from September 16-19. It is 
reported that all available train reservations 
have been filled, and it is a matter of doubt 
whether all delegates will be able to reach the 
convention center for the opening meeting un- 
less extra train service is provided. 

Governor John J. Cornwall of West Virginia 
will deliver the address of welcome, and In- 
surance Commissioner Donaldson of Pennsyl- 
vania will speak. F. Robertson Jones, secretary 
of the International Association of Casualty and 
Surety Underwriters, announces that the pro- 
gramme arrangements are now receiving the 
finishing touches, 


International Claim Association to Meet at 
Old Point Comfort 

James G. Madigan, president of the Interna- 

tional Claim Association, has prepared an in- 

teresting programme for the annual meeting to 

be held at the Hotel Chamberlain, Old .Point 


Joseph Button, Insurance Commissioner of 
Virginia, is to deliver the address of welcome, 
to which Mr. Madigan will respond. The meet- 
ing will also be addressed by Rear-Admiral 
Henry T. Mayo. Edson S. Lott of the United 
States Casualty Company will deliver the ‘‘Ob- 
servation of an Executive;’’ John Carlos, super- 
intendent of the claim department of the Tray- 
elers in New York city, will speak on ‘‘The 
Adjuster as a Part of the Selling Organization,” 
Dr. Judson Fisher of New York, on ‘The Im- 
portance of Physical Examinations in connec- 
tion with Accident and Health Insurance;’’ Aus- 
tin D. Reiley, assistant inspector of risks of 
the Mutual Life, on “The Insurance Company's 
Relation to Industrial Conditions;’” Frank H. 
Sullivan, of the firm of John Hocker & Sulli- 
van of St. Louis, on ‘‘Anti-Removal Statutes;" 
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Absolute Protection 


is only appreciated when the bur- 
den of a heavy catastrophe loss is 
lifted from your shoulders. 
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That protection in the form of 
economical, safe reinsurance is pos- 
sible with our company in connec- 
tion with Compensation, Public and 
Genera! Liability, Accident, Health. 
Automobile or Burglary risks. 
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Charles F. Nesbit, ex-Superintendent of Insur- 
ance, District of Columbia, and former com- 
missioner of Bureau of War Risk Insurance, 
on “Federal Taxation Problems,’”’ and Leroy P. 
Gregory, assistant secretary Reliance Life of 
Pittsburgh, on ‘‘The Experience of a Life Com- 
pany Doing Accident and Health Business.” 
Arthur I. Vorys, ex-Insurance Commissioner 
of Ohio, Burrell Wright of the Indianapolis 
Bar, and W. L. Clark, general counsel, Mary- 
land Casualty Company, are also on the pro- 
gramme. 

The occasion is the tenth anniversary of the 
foundation of the association and all past pres- 
idents have promised to be present. The asso- 
ciation is composed of casualty and _ surety 
companies and has recently passed the century 
mark in membership. The election of officers 
will take place on the closing day of the con- 
vention, September 24. 


London Guarantee and Accident to Re-Enter 
Alabama 


Passage of the Compensation Act in Alabama 
has enabled the London Guarantee and Acci- 
dent to consider plans for re-entering that 
State, and F. W. Lawson, United States man- 
ager of the company, will go to Montgomery 
soon to make arrangements. The London Guar- 
antee and Accident withdrew from Alabama 
about a decade ago, after experiencing trouble 
with employers’ liability laws. 


Premium of $12,000 on Contract Bond 


The Fidelity and Deposit has issued a con- 
tract bond with a premium of $12,000 on a 
large channel contract taken by the United 
Dredge Company at Los Angeles. 


Changes in the Field 


O'Neal, who has been general agent of 


—W. W. ; 


the Southern Surety Company for three years, hea 
quarters in Little Rock, has been appointed Arkansas 
State agent. 
—Beginning September 15, W. J. Whiteside will act 
Fastern 
one time 


as executive special agent for the Great 
Casualty Company. Mr. Whiteside was at 


with the Massachusetts Bonding Company 1 New 


York, and more recently with the Southern Surety 


Company in St. Louis. 
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Insurance Sales Letters 


Open the way to real business—create a keen realization of the value of adequate in- 
surance and prepare the way for a personal call to close the application. More than 400 
salesmen are using Hull's sales creating letters for life, accident, partnership, corporation 
and fire business. An insurance company official writes, “Am well pleased with the letters 
Shall be able to make effective use of them.” Request i for folder 11A. 


William S. Hull, Madison, Conn. 
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Position Wanted 





| 








A* Agent in the town of Milton, Pa., will take 
on a Fire Insurance Company that will write 
farms and rural risks. 

Address Box 222, Milton, Pa. 








WANTED 


Position as Medical Director or as Medical 
Inspector. Have had successful practical ex- 
perience in the organization of laboratory 
methods connected with Home Office and 
Efficiency Records of medical examiners. Sat- 
isfactory references given. 














Agency Wants 











WE WANT AGENTS 


to push our five-point-nine policies. 


D. K. Box 68, care ef THE SPECTATOR. 
Excellent Iowa territory and liberal 
contracts for men of good reputation. 


e “THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bldg.—Des Moines, Iowa 











Territorial Managers Wanted 
Must Finance Themselves. 


Liberty National Fire Insurance Company 


now being organized. 


First Class Opportunity for High Class Stock salesmen. 
Opening for Georgia, Alabama, Arkansas, Texas and Tennessee. 


Write for further information to the 
LIBERTY NATIONAL AGENCY 
913 Maison Blanche Building, New Orleans, Louisiana. 
Move fast, others are, or you will miss a big thing. 














Prominent Agents and Brokers 








[EON IRWIN & CO.,Inc., New Orleans, La. 
REPRESENTING 


Philadelphia Underwriters 
; British America Assurance 
Automobile-Hartford United American 
National Union Stuyvesant 

Insurance Underwriters Concordia 


National-Hartford EXCESS LINES SOLICITED 


American Eagle 


Fidelity- Phenix Maryland Casualty, 


Bonding Dept. 
New York Plate Glass 
Continental Casualty 
Workmen’s Compensation 











| 
NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. 
CAPITAL FIRE OF N. H. 


REPUBLIC FIRE OF PA. 
GEORGIA HOME OF GA. 


| P. B. DUTTON, MGR., ROCHESTER 




















J, Lb. MITCHELL 


Is prepared to successfully negotiate and finance the resinsurance or con- 
solidation of either Legal Reserve, Mutual Assessment or Fraternal Life 
Companies, Associations or Orders. 


Temporary money advanced on strictly private arrangements. 
All communications held personal and confidential. 
Address J. L. MITCHELL, 604 Masonic Temple. Chicago. III. 


RICKERT-MELLINGER & PRINCE 
GENERAL AGENTS 





PHILADELPHIA OFFICE: 
3839 Walnut Street 


LANCASTER OFFICE: 
12-16 W. Orange St. 


E F. JANSSENS 
7 Agent d’Assurances 


et de 
Reassurances 





Bruxelles 
28 rue St. Michel 


Anvers 
2 Courte rue des Claires 








Actuarial 





FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F.A.S. 


CONSULTING ACTUARIES 
85 Nassau Street New York 


MILES M. DAWSON & SON. 








CONSULTING ACTUARIES 


141 BROADWAY. NEW YORK 





J H. NITCHIE 
ACTUARY 


19 SOUTH LA SALLE STREET 


1238 Association Building 


Telephone. Central 3462 CHICAGO 








PAU LL. WOOLSTON 


INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT 


DENVER, COL 


MAJESTIC BLDG., 
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Actuarial Actuarial 
DONALD F. CAMPBELL W. H. GOULD 
CONSULTING ACTUARY ACTUARY & EXAMINER 
SYSTEM REVISION 
76 WEST MONROE STREET CHICAGO 
Cities Gene 256 BROADWAY NEW YORK 
FRANK J. HAIGHT W R. HALLIDAY 
CONSULTING CONSULTING 
ACTUARY ACTUARY 
8Il-812-813 HUME-MANSUR BLDG., INDIANAPOLIS, IND. | INSURANCE EXCHANGE CHICAGO 





JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 





HARRIS E. VINEBERG 
Fellow Actuarial Society of America 
CONSULTING ACTUARY, INSURANCE 
EXAMINER 


First National Bank Building CHICAGO 





F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


Burne & SrmakMAN 


Certified Public Accountants THE BOURSE, PHILADELPHIA 





JNO. A. COPELAND 
CONSULTING ACTUARY and 
INSURANCE EXAMINER 


709 3rd NATIONAL BANK. ATLANTA. GA. 





¢ C. RAFFERTY 


CONSULTING ACTUARY 
Suite 714 Weightman Building 
Philadelphia, Pa 





Complete Rate Books Formulated 





A SIGTENHORST 


CONSULTING ACTUARY 





NATIONAL CITY BANK BUILDING WACO, TEXAS 





FREDERIC S. WITHINGTON, F.A.I.A. 


CONSULTING ACTUARY 
402-404 Kraft Building Des Moines, lowa 


TFelephone Walnut 3761 








JAMES H. WASHBURN, F.A.I. A. 


CONSULTING ACTUARY 
ROOM 1303 165 BROADWAY, NEW YORK CITY 


Expert Advice on Domestic, Tropical and Semi-Tropical 
Business 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 Broadway New York 





T, J: McCOMB 
CONSULTING ACTUARY 


Colcord Building OKLAHOMA CITY, OKLA. 








Insurance Lawvers 





IRELAND 


GEORGE McILDOWIE & SONS Attorneys-at-Law Belfast, Ireland 
Refer to Equitable Life, Mutual Life, New York Life, obepeiion, Etna Life, John Hancock 
Mutual, Illinois Life, Boston Mutual and American Consul at Belfast. Cables: McIldowie, Belfas 








Insurance Examiners and Adjusters 








SaaS 











CLAIM SUPERVISION 


The busy claim executive likes to feel that 
the cases he refers to a field representative 
will be promptly and efficiently handled with- 
out further supervision. 


Liabilit Terri 
Compensation ; R. L. NASE Vee 
rr Adjuster for Casualty Companies -., 
Health 1109-10 Mutual Bldg,, Richmond, Va. Carolina 


Claims 
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1918 a Big Year 
2214 Millions Paid For 
13 Millions—Gain in Force 


$85,000,000 now in Force 





Our service includes participating 
and non-participating plans on all 
’ standard forms also sub-standard. 


LINCOLN LIFE, ies" 


MIDLAND LIFE INSURANCE COMPANY 


KANSAS CITY, MISSOURI 
THE COMPANY. 


LIFE oem 








Backed and endorsed by the most substantial 
and influential business men in Kansas City. 


THE MANAGEMENT. Practical insurance men of long experience 
and conspicuous success. 








THE TERRITORY. MISSOURI, KANSAS, OKLAHOMA, 
COLORADO, TEXAS. The best territory 
in the country to-day. 

DANIEL BOONE; President DANIEL BOONE, Jr., Secretary 

1867 THE 1919 


EQUITABLE LIFE OF IOWA 


Announces 
New Policy Forms 
Incorporating: 


Increased Total Disability Benefits 


Double Indemnity Benefits 
and 
Other Increased Benefits and Privileges 


Low Net Cost and 
Best Service to Policyholders 





For Agency Connections Address 


HOME OFFICE DES MOINES 














Dayton Mutual Fire Insurance Co. 


Dayton, Ohio 
B. C. COLEMAN, Secretary 
Assets $102,806.64 


Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 











GOOD AGENTS 
Wanted by 


SOUTHERN UNION 


Life Insurance Company 
of 


WACO, TEXAS 
The Conservative Texas Company 














OF DES MOINES, IOWA. 
JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES SERVICE TO AGENTS 


A progressive company with progress- 
ive methods. We offer an opportunity 
to a reliable man who can secure 100 
applications during 12 months. 








Insurance in Force - - 
Surplus to Protect Policyholders 





JEFFERSON STANDARD LIFE INSURANCE CO. 


GREENSBORO, N. Cc. a 


LARGE, STRONG, CONSERVATIVE—“‘A Conservative with a move on” 
Attractive Policy Contracts. Fine territory. Write Home Office 


$8 1,644,994.00 
1,099,322.36 














W. E. SMALL, President 


PETER EPES, Agency Manager 


Georgia Casualty Company 


E, P. AMERINE, Secretary 





“DIXIE AUTO POLICY” 








The Last Word in Motor Insurance 














Surplus and Reserves to Policyholders Over Two Million Dollars 
HOME OFFICE: MACON, GEORGIA 
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“As strong as a lion,—and 
as clean asa hound’s tooth’’ 


THE LION BONDING AND 
SURETY COMPANY 


OMAHA 


With capital and surplus of nearly seven hundred 
thousand dollars, and with assets that are absolutely 
sound, the management of the Lion have confidence 
in the growth of the institution. Write us for an 
Agency Connection. 


E. R. GURNEY, President 








ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST, LARGEST, STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
$1,000.00 to $50,000.00. 


And Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1918: 


NL RE RTE TS BEN: Gh $18,362,862. 75 
Nahe ie iar Scranton ied 16,626,824 .78 
Capital and Surplus................ 1,736,037 . 97 
Insurance in Force................. 149,170,320.00 
Payments to Policyholders.......... 2,376,218.75 
Total Payments to Policyholders since , 
i ae 21,988,834 . 83 


JOHN G. WALKER, President 








A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up 
to $3,000, to young men and young women as young as age 2— 
Protective insurance and Educational and Business Start En- 
dowment insurance. ‘This extension of the age limit for Ordi- 
nary insurance down to age 2 helps our Agents considerably, 
and we have other advantages that help still more. We pro- 
vide banking facilities for our Agents in the rural districts. 
We issue Participating and Non-Participating policies. As 
regards adults, we write contracts with Double Indemnity pro- 
visions covering any kind of fatal accident, or with Double 
Indemnity provisions covering fatal travel accident only, as 
may be desired. We issue policies with Waiver of Premium 
and Disability Annuity or Instalment Payment features. We 
insure males and females at the same rates. If you cannot 
make a full time contract with us we will let you write our in- 
surance for children as a side line, as long as your Company 
does not object. Some are writing as much as $10,000 a month 
of this insurance for us as a side line. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL. 


Attention, Insurance Men! 








A progressive insurance company recently licensed in 
Virginia, and having over 600 prominent stockholders 
throughout the State, has some excellent openings for 
ambitious insurance men who are anxious to secure 
General Agents’ or District Agency contracts. Good 
leads furnished and every assistance given to develop 
territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick 
seller. 


All answers treated with confidence. 


Address L-438, care of THE SPECTATOR, 
P. 0. Box 1117, New York City, N.Y. 




















The Home Life Insurance Co. - 
of America 


Incorporated 1899 
PROTECTION FOR THE ENTIRE FAMILY 


This Company issues all modern forms of Policy contracts | 
from age 3 months next birthday to Sixty years. 

Industrial policies are in full immediate benefit from date ; 
of issue. 


4 


Ordinary policies contain a valuable Disability clause and j 
are guaranteed by State Endorsement. 


GOOD CONTRACTS FOR LIVE AGENTS 
Executive Offices 506 Walnut Street, Philadelphia, Pa. 


JOHN J. GALLAGHER 
Treasurer 


JOS. L. DURKIN 
Secretary 


BASIL S. WALSH 
President 

















The Fidelity and Casualty Company 
of New York 


92 LIBERTY STREET, NEW YORK, N. Y. 
Metropolitan Office: 92 WILLIAM STREET 


Semi-Annual Statement, June 30, 1919 


ic. nerd wuieuntmmetintccassa tuna nets $18,060,538.72 
ace cenira cin a dame Siet dain 14,738,233.84 
en tt a ital ce Ge 4,000,000.00 
SURPLUS OVER ALL LIABILITIES.............. 2,342,306.88 
LOSSES PAID TO JUNE 30, 1919.........0.20005 68,667,495.03 


The Company’s Lines 


Fidelity, Surety, Accident, Health, Disability, Burglary, 
Robbery, Larceny, Theft, Plate Glass, Druggists’ Liability. 
Owners’ and Tenants’ Liability; Employers’ Liability, 
Public Liability, Steam Boiler, Fly Wheel, Workmen's 
Compensation, Automobile Liability, Property Damage and 
Collision, Physicians’ Liability, Teams’ Liability. 


Septe 
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WILMER L. MOORE, PRESIDENT 


The Southern States Life Insurance Co. 
ATLANTA, GA, 


Located in the center of the rapidly developing 
South, and managed by men familiar with the needs 
and conditions of its people, this Company provides a 
service not possible with any other organization. 











Fireman’s Fund Insurance Company 




















The Home of Service 

















MR. SUCCESSFUL LIFE INSURANCE AGENT. 


Do you want to secure a General Agency for yourself? If so, 
read this; it is : 


WORTH KNOWING 


A $5,000 policy in the United Life and Accident Insurance Company 
guarantees 

FIRST, that in case of death from any cause $5,000, the face of 
the Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or 
DOUBLE the face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, 
$15,000, or THREE TIMES the face of the Policy, will be paid. 

FOURTH, that in case of total disability as a result of accidental 
injury, the Company will pay direct to the Insured at the rate of 
$50 PER WEEK during suc be omar) but not to exceed 52 weeks, 
after which the weekly indemnity will be at the rate of $25 PER WEEK 


shroughout the period of disability. Can insurance do MORE? 
eval HY should any man be satisfied with a policy that would do 
less 


Annual Premium, Age 35, Ordinary Life, $128.05; Twenty-Pay- 
ment Life, $167.10; Twenty-Year Endowment, $235.10. 


General Agents wanted in the following States: Pennsylvania, 
Relaware, Kansas, Michigan, Ohio and the District of Columbia. 
ress: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


Home Office, United Life Bldg., Concord, New Hampshire 











THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY BURGLARY 

ACCIDENT CREDIT 

HEALTH BOILER 

AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 

COMPENSATION GENERAL LIABILITY 
Established Cope 1869 


LONDON GUARANTEE & ACCIDENT CO. Lid. °Esaneo" 


Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager 





F. J. WALTERS, Resident Manager, 55 John Street, New York. 
STOKES, PACKARD, HAUGHTON & SMITH, 

Res'dent Managers 434 Walnut Street, Philadelphia, Pa. 
ELMER A. LORD & CO.. Resident ‘Managers 145 Milk Street, Boston, Mass. 


ACTUARIAL STUDIES 


Study No. 1. ‘‘SSOURCES AND CHARACTERISTICS OF THE PRIN- 
CIPAL MORTALITY TABLES.”’ Price $1.25 plus cost of delivery, 


Study No. IV. ‘*tGRADUATION OF MORTALITY AND OTHER 
TABLES.” Price $1.25 plus cost of delivery. 


_ These volumes of about eighty pages each, bound in maroon cloth, are 
issued by the Actuarial Society of America. 


Chapter on “‘ Disability Benefits” (Study No. V.) is nearly complete. and 
should be ready shortly. 


Good progress has also been made on the chapters ‘‘ Construction of 
Mortality Tables (No. II.) and ‘‘ Population Statistics’? (No. III.). It will 
probably take several months to complete these for publication. 


THE SPECTATOR COMPANY 


CuicaGco OFFICE 135 WiLL1AM STREET 
InsuRANCE ExcHaneGn NEW YORK 
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GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 


Two good personal producers may combine 
to get contract. 





If you cannot produce personally do not 
apply. 
Address West Virginia, care of THe SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 














INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


JANUARY, 1, 1919 


Reserve for Unearned Premiums..................+-+-- $996,557.81 

CIO E AUER evs << onc wnccs cu tucadddaseaducesanne ys 242,981.13 

COME seve odcvacssdeswevars ee damedadacas $250,000.00 

INGUSHINEEE Cs oso sess wececedodcosdane -+--- 956,350,28 

Surplus to Policyholders .......... Diddetewncdawas 1,206,350.28 
pC | rer ore $2,445,889.22 


WM.H. PALMER, President W. H. McCARTHY, Secretary 
A FEDERAL INSTITUTION 


The Masonic Mutual 
Life Association 


OF THE DISTRICT OF COLUMBIA 
Chartered by Special Act of Congress March 3, 1869 








ity of the Old Line. Surrender Values, and Special 
The Saar od the Fraternal. Advantages not found elsewhere, 


Select work, with big returns to high class representatives. For terms and territory 
write to 


WM. MONTGOMERY, President and General Manager 
1621 H Street, N. W. Washington, D. C. 
Required by the laws of the United States to maintain the legal reserve on every policy. 
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(ireat Republic Life Insurance Company 


LOS ANGELES, CALIFORNIA 


Great opportunities for LIVE Insurance Men. 


Company operating in California, Utah, Arizona, 
New Mexico, Oklahoma, Texas, Kansas, Mis- 
souri, Arkansas. 


Address: W. H. SAVAGE, Agency Supt. 


IN KANSAS 


F. P. Netzger, Sec. 








F. S. Jackson, Pres. 
AMERICAN HOME LIFE INSURANCE CO., 
TOPEKA, KANSAS. 


District Managers and good producers wanted. 
Address—F. P. METZGER, Agency Director. 





WHAT MONEY COULD NOT BUY 


The name Massachusetts Mutual is packed full of meaning to 
the insuring public. It stands for perfect protection at low net cost, 
for absolute security, and for unexcelled service. It stands for some. 
thing which no money could buy—an untarnished reputation. Sixty- 
eight years of square dealing have gone into the making of that name, 
Is it strange that it means so much to the representatives of the Com- 


pany? , ; 
Joseph C. Behan, Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


Springfield, Massachusetts. 
Incorporated 1851. 


3 Field Superintendents 
Wanted for 
Arkansas, Tennessee, Mississippi 
Territory good—Money plentiful 


Young man, can you sell business, Collect premiums, and 
interest others in selling Life Insurance as a means of livelihood? 


Your answer will be treated confidentially. 


Cotton States Life Insurance Co. 


Memphis, Tenn. 
E. C. HINDS, President IRA F. ARCHER, Secretary 











THE PROVIDENT 


Life & Accident Insurance Co. 

of Chattanooga, Tennessee 
Established 1887 

100% INCREASE 

Monthly Premium Department 1917 
Liberal Contracts—Complete Coverage 
POLICIES FOR 
Accident and Health—Group—Life—Railroad Insurance 


Write for particulars of our 
5USINESS MEN’S PENSION POLICY 


HOME OFFICE Provident Building CHATTANOOGA, TENNESSEE 














Wanted—Life Agents for Indiana 


Direct Contracts 
New Policies that are Sellers 
Profitable General Agency Contracts 


WESTERN RESERVE LIFE INSURANCE CO. 


MUNCIE, IND. 
D. P. CAMPBELL, Pres’t. JOHN W. DRAGOO, Sec’y- 











1857——=The Oldest Life Insurance Company in the West==19|) 


The German Mutual Life 


Insurance Company 
OF ST. LOUIS 


‘Its splendid record makes its Liberal and Up-to-date Life and 


Endowment Policies easy to sell. 


Live Agents Wanted in Unoccupied Territory 
Address inquiries to the Home Office, St. Louis, Mo. 


Che Independent @Order “of Puritans 


Home Office—Suite 818 Westinghouse Building, Pittsburgh, Pa. 
—ISSUES— 
uaranteeing a fixed monthly income to 


cs og: g 
famil t of death or to your- 
Annuities Certificates ori Mam’ df alssiniy or otl sas.” 








Life Certificates 10 year term, Whole Life and Endowment Plan. 





e e » e e | tec: 
Combination Sick, Accident Annuity fan aesite oss ol 
° cfe time from sickness 
and Funeral Benefit Certificates or Accident ands 
Funeral Benefit Pald 
on death from any cause. 

PAID TO MEMBERS, JULY 1, 1917, $852,234.97 

ANNUAL RESOURCES $500,000.00 

An up-to-date progressive association possessing the strong features 0! 
adequate rates (American Experience Table of Mortality, 4 per cent) and 


Economical Penqpement. 
INSURANCE IN FORCE $15,000,000.00 MONTHLY INCOME ANNUITIES 


—— 











$6,000.00 a $12,000.00 with $50.00 per Week 
Costs $48.00 a Year 


Pays you as long as totally disabled whether 
from sickness or accident. 


Membership 80,000 Claims Paid $2,000,000.00 








Unusual Agency Opportunities at present in 
Wisconsin, Minnesota, Indiana and lowa 


Our Leading Salesman in 1918 made $10,000.00 


Business Men’s Accident Association 


W. T. GRANT, Secretary 


KANSAS CITY, MO. 











Industrial Life and Health 


Insurance Company 
Home Office: 502-511 Austell Bldg., Atlanta, Ga. 


Insures men, w' and children against loss by 


5 t, death, all under one lic: 
Premiums 5 cents to 50 cents per “a . 


JOHN N. McEACHERN, President 
R. H. DOBBS, Ist Vice-President 
S. C. McEACHERN, 2nd Vice-President | 
I. M. SHEFFIELD, Secretary 
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tt cost, ff CAPTII AL, $200,000.00 
Ss a 
ae Acompany born in the West, Originator of the 
Sixty- built for western people, ‘*Multiple Option” Policy, 
by western men. a three=in one contract. 
name, , A good policy for the 
> Com- GOOD AGENTS WANTED live wire. 


PANY 











*$2,500 FOR $1” 


Today. See, Write or Phone 


J.N.S. BREWSTER & COMPANY, Inc. 


42 CEDAR STREET (Brewster Building) 


About the new and original Continental 


Automobile Personal Accident policy sold at an 
annual. premium of $1, to persons who buy a Continental Auto= 
mobile Liability policy.—It’s a big business getter and is 
sold only by the 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President General Offices, CHICAGO, ILL. 











United States 
Fidelity & Guaranty 


Company 
BALTIMORE, MD. 


Home Office Bidg., Calvert, German and Mercer St 
JOHN R. BLAND, President 





CAPITAL, PAID IN CASH.. .$3,000,000.00 
pose cccscesecsccccccesceaccesecescaas $2,456,873.33 
POrererrreerer rrr errr errr ree ere ee 14,305,957.11 $16,762,830.44 








TOTAL CAPITAL, SURPLUS AND RESERVES.............-- $19,762,830.44 
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STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 
e and 
SAFETY for 
tory THE WIDOW’S MONEY 
a Through The, 
; ° MONTHLY 
» 5 INCOME 
»me to PLAN 
» your- 
Plan. A brilliant presentation of 
protec: the Monthly Income Policy 
loss of pins pe 
ickness is just off the press and is 
fit Pald ready to supply to those 
ani -desiring a powerful aid to 
the sale of this’ great busi- 
sres of Pe 2 
t) and ness-building policy, now 
JITIES just coming into its own. 
a 








Printed attractively as an 
8-page leaflet, vest-pocket 
size. 








a. . A Sample Will Convince You 











Send For It. 


The Insurance Field; Company 


o | : P.O. Box 617 


INCORPORATED 


Louisville, Ky 





Fire Casualty Life 
RE-INSURANCES 


WILLIAM G. SCHEIDE & CO. 


(INCORPORATED) 


HARTFORD, CONN. 











Western Lire 
Inpemnity CompANy 


604 Masonic Temple 
CHICAGO 


100 agents 
20 ee 
5 Superintendents 
WANTED IN 


33 years’ continuous and successful career. 
Now identified as ‘THz O_p RELIABLE” 


Illinois Gen. GEO. M. MOULTON, 


Indiana President 


Pennsylvania J. L. MITCHELL, 


General Agency Manager 
































AMERICAN INDEMNITY COMPANY 
HOME OFFICE: GALVESTON, TEXAS 
Under Supervision United States Treasury Department. 


Assets: Over $1,500,000.00 
Surplus as to Policy Holders: Over $900,000.00 
(At the close of business June 30th, 1918.) 
OFFICERS: 
Hutchings, President. L. A. Adoue, Vice-President. 
mae Ga ak. Somretery . J. F. Seinaheimer, as Manager 


We write the following lines: 

Automobile—Fire, Theft, Liability, Property Damage and Collision. 
Public, General and Elevator Liability. Plate Glass, Burglary and 
Fidelity and Surety Bonds, Licensed in thirty-one (1) tates. 


RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED 
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NATIONAL AMERICAN LIFE INSURANCE CO. 


Greater, stronger and more progressive than ever 


Invites the support of the people of Iowa, and cor- 
respondence from capable experienced life insurance 
men, who can write business in this territory. To 
such a very favorable contract will be offered. 


Address L. H. Koch, President, 
Burlington, Iowa. 


A PENN MUTUAL PREMIUM, less a PENN 
MUTUAL DIVIDEND, purchasing a PENN MU- 
TUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION 
which in the sum of ALL ITS BENEFITS is unsur- 
passed for net low cost and care of interests of all 
members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 

















National Liberty 
Gusurance Company of America 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 


Statement, January 1, 1919 
$1,C€00,000.00 
10,004,667.50 
6,214,228.11 
Net Surplus 2,790, 489.39 
Surplus for Policyholders 3,790, 439.39 


HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 


THE BANK- SAVINGS 
LIFE INSURANCE COMPANY 


HOME OFFICE, TOPEKA, KANSAS. 


An Old Line Company operating under the Reserve Deposit 
Law of the state of Kansas. 
CAPITAL STOCK, $200,000.00 


Producers of Good Business wanted to work in Kansas— 
Our Home State. 


BE. E. SALLEE, Sec. E. H. LUPTON, Pres 

















THE PEOPLES LIFE INSURANCE COMPANY 
CHICAGO, iLLINOIS 

We have discontinued writing Industrial Busi- 

ness. Now converting 12,000 policies from 


Industrial to Ordinary. Splendid opportuni- 
ties for good men. Address 


E. A. NELSON, President, HOME OFFICE 
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SHOWING ELABORATE DISPLAY 








THE TWO REPUBLICS LIFE 
INSURANCE CO. 


EL PASO, TEXAS 
A.H.RODES, - - = President 


Our Slogan—Every man has an insurability. 
Does this interest you, Mr. Agent ? 








The Company that 


LEADS THEM ALL IN KANSAS 


The years 1911, 1912, 1913, 1914, 1915, 1916, 1917 and 1918 
have unanimously rendered their verdict in favor of this Great 
Middle West Institution as a Leader in its Home State, as 
shown by the sworn statements filed with the Superintendent of 
Insurance at Topeka by all Life Insurance Companies operating 
in Kansas. 

Commenced business May 1, 1911. 


THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 


WICHITA KANSAS 














m)RITISH AMERICA ASSURANCE CO. 
TORONTO, CANADA 


INCORPORATED 1888 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS AND STRIKES 
UNITED STATES BRANCH 


January 1, 1919 
$2,462, 182.24 
cceceeecee 1,645,684.41 


$816,497.83 


W. B. MEIKLE, President and General Manager. 


Assets 
PAIMINIBRSS 6.005 bob ohcewewsesss 


Net Surplus 


ee 








N. H. WHITE, 3rd Vice-President 
E. B. CRAIG, 4th Vice-President 
C. R. CLEMENTS Secretary and Treasuret 


C. A. CRAIG, President 
W. R. WILLS, Vice-President 
T. J. TYNE, 2nd Vice-President 


The National Life and Accident Ins. Co. 


Combination Policy of Industrial Insurance Covering 
Sickness, Accident and Death 


$150,000.00 Deposited with Treasurer of Tennessee 
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NEW JERSEY — MARYLAND 


General Agents wanted in these States, to 
handle complete line of Health and Accident 
Policies. Must have satisfactory references, 
and be good personal producers. 


INTER-OCEAN CASUALTY CO. 
CINCINNATI, OHIO 


J. M. SCHERR, President W. G, ALPAUGH, Secretary 


Service 
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LIFE LIFE INSURANCE Co. 
CONTRACT] 
IGOOD TERRITORY] 
| COMPANY]! 
FOR GOOD MEN | 
GCBRobbins, Fres. CR Svoboda, 


Sacy 


§HOME OFFICE : CEDAR RAPIDS, 1OWA 





The Fraternal Protective — 


12-20 Pemberton Square 
BOSTON, MASS. 
Wanted—A State Manager for Illinois. ' 
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PURE LIFE 
INSURANGE 
PROTECTION 


ATTRACTIVE 
CON AG SH og 
MEN OF ABILITY 


Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTp. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT. HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 


33 Broad Street, Boston 


Dwight & Hilles, Resident Mgrs. for N.Y. State, 56 Maiden Lane, N.Y. 














COMMONWEALTH CASUALTY COMPANY 


PHILADELPHIA’S OLDEST CASUALTY COMPANY 
ACCIDENT and HEALTH INSURANCE | 
AUTOMOBILE and TEAMS INSURANCE 

NO OTHER LINES BEST POLICIES LOWEST RATES 
UP-TO-THE-MINUTE Service 
WE SOLICIT YOUR BUSINESS 
CONSTANTLY INCREASING BUSINESS and 
FINANCIAL STRENGTH 








ORGANIZED 1886 


papi Pt 


Nowa NONE WAAR NSIT (G: - 


THE ROOKERY 
* CHICAGO 


AGENCY OPENINGS 1N 
47 STATES 














THE KANSAS LIFE 
INSURANCE COMPANY 


TOPEKA 
JOHN H. EDWARDS, President 

















AMERICAN CENTRAL LIFE 


INSURANCE COMPANY 


INDIANAPOLIS, IND. 
ESTABLISHED 1899 


HERBERT M. WOOLLEN, President 
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HOW TO SELL INSURANCE 


A Practical Guide For The Life Insurance Salesman 


A New Book By William Alexander 


To be issued in November 


This is a companion to What Life Insurance Is and What It Does, written at the 
suggestion and sold under the auspices of The National Association of Life Underwriters 
and published by The Spectator Company more than two years ago. The former work, 
as a primer for laymen and students, dealt with the underlying principles of life insur- 
ance. 

HOW TO SELL INSURANCE 


As its name implies, is devoted to the art of canvassing. 


Its pages are devoted exclusively to constructive teachings of the fundamentals of life insurance 
salesmanship. 


Inspiring for the veteran field man. 
Expressed so simply that the beginner may learn— 


HOW TO SELL INSURANCE 


Is the best treatise ever written and published on Life Insurance soliciting. 


THE AUTHOR, WILLIAM ALEXANDER, for over a quarter of a century has directed field work, 
instructed new agents and written lessons of inspiration to spur on experienced men to even better 
work. Infact, he has been in the closest touch with Practical Insurance Producers. 


During more than a quarter of a century, he has steadily addressed the agents of his company, 
through its periodicals, and otherwise, on the best methods to pursue to obtain business. 


_ As a PRACTICAL TEACHER of Insurance Selling, he is perhaps better qualified than any other 
insurance man to write a work on the art of insurance canvassing. 


_His long experience as a teacher, and writer, being the author of several text and field books, and 
his personal contact with expert salesmen, especially qualify him to write such a work as - 





HOW TO SELL INSURANCE 
A Practical Guide For Life Insurance Salesmen 












THE 


This new book, handsomely printed and substantially bound in cloth, will be of the SPECTATOR 


same dimensions and contain about the same number of pages as What Life Insurance 


r COMPANY 
Is and What It Does. " a teitine 
Price, $1.75 per copy. &, NEW YORK 
Orders for How To SELL INSURANCE will be filled when published according Please send oe 
to the priority of their receipt. Liberal discounts in quantities. oo: copies 0° 
HOW TO SELL 
PUBLISHED BY INSURANCE 


for which I agree to pay 
$1.75 per copy 


THE SPECTATOR COMPANY 


Chicago Office 135 William Street 
Insurance Exchange NEW YORK 





If an Agent state 
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